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Disclaimer Sunteck).

By attending the meeting where this presentation and any additional material provided therewith (“Presentation”) is made or by reading the Presentation, you
(“Recipient”), agree to be bound by the following limitations:

This Presentation has been prepared on the basis of the estimates of the management of Sunteck Realty Limited (the "Company* or “Sunteck”), for the sole
and exclusive purpose of providing information to the Recipient about the Company and its business, and is not and should be construed to be, directly or
indirectly, an offer and / or an invitation and / or a recommendation and / or a solicitation of an offer to buy or sell any securities of the Company in any
jurisdiction, nor shall part, or all, of this Presentation form the basis of, or be relied on in connection with, any contract or binding commitment or investment
decision in relation to any securities of the Company. No Offering of securities of the Company will be made except by means of a statutory offering document
containing detailed information about the Company. These materials are not an offer of securities for sale into the United States, Canada or Japan. Securities
may not be offered or sold in the United States or to, or for the account or benefit of, U.S. persons (as such term is defined in Regulation S under the U.S.
Securities Act of 1933, as amended) unless they are registered or exempt from registration. There will be no offer of securities in the United States.

The distribution of this document in certain jurisdictions may be restricted by law and persons into whose possession this presentation comes should inform
themselves about and observe any such restrictions. This Presentation is strictly confidential and may not be copied, published, distributed or transmitted to
any person, in whole or in part, by any medium or in any form for any purpose without the prior written consent of the Company. The information in this
Presentation is being provided by the Company solely for the purposes set out herein and is subject to change without notice. Further, this Presentation does
not purport to be all-inclusive or necessarily include all the information that the Recipient desires in its evaluation of the Company. The Company relies on
information obtained from sources believed to be reliable but does not guarantee its accuracy or completeness.

This Presentation contains statements which may pertain to future events and expectations and therefore may constitute forward-looking statements. Any
statement in this Presentation that is not a statement of historical fact shall be deemed to be a forward-looking statement, and the Recipient agrees that that
same may entail known and unknown risks, uncertainties and other factors which may cause the Company’s actual results, levels of activity, performance or
achievements to be materially different from any future results, performance or achievements expressed or implied by such forward-looking statements. There
can be no assurance that the results and events contemplated by the forward-looking statements contained herein will in fact occur. None of the future
projections, expectations, estimates or prospects in this Presentation should be taken as forecasts or promises nor should they be taken as implying any
indication, assurance or guarantee that the assumptions on which such future projections, expectations, estimates or prospects have been prepared are
correct or exhaustive or, in the case of the assumptions, fully stated in the Presentation. The Company assumes no obligations to update the forward-looking
statements contained herein to reflect actual results, changes in assumptions or changes in factors affecting these statements.

The Recipient acknowledges that it shall be solely responsible for its own assessment of the market and the market position of the Company and that it shall
conduct its own analysis and be solely responsible for forming its own view of the potential future performance of the business of the Company. The
information contained in this Presentation is as of March 31, 2015 except as may be stated otherwise. Neither the delivery of this Presentation nor any further
discussions of the Company with any of the Recipients shall, under any circumstances, create any implication that there has been no change in the affairs of
the Company since that date. The company is not under any obligation to update the contents of this presentation or inform Recipient of any changes in the
affairs of the company. The Company hereby expressly disclaims liability for any errors, inaccuracies, or omissions, and representations and warranties —
express or implied, as provided within or in connection with this Presentation. Any clarifications, queries or future communication regarding the matters stated
in this Presentation should be addressed to the Company directly.
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v'"Mumbai focused developer

v City-centric acquisitions at Optimum Cost

with clear titles
v Premium Positioning

v Expertise in buying low cost land parcels
& developing them into high end housing

projects

v Project Portfolio — 24 msf spread across .

24 projects and 4 rented assets
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Brand Positioning Sunteck)

gz;;na/jur C é;gnja

Ultra luxury residences Premium & mid-level
aimed at high-net worth residences in select
individuals suburban micro markets
SunteckCity Sunteck
Large formats and mixed Commercial
use developments developments

BKC Projects are home to ‘The Most Celebrated Gentry’ of the country




Corporate Governance SunteckS)

FACTS INFORMATION

v" Qualified professional — MBA, CA,

Board of Directors 60% Independent Board Civil Engineer, Bankers, Lawyer &
Real Estate Advisory

SPECIFICS

v/ For document process, risk

Internal Auditors KPMG oversight, management & internal
control

Statgtory Lodha & Co. O ¢_aof the well known auditors in

Auditors India

v" For Organizational development &

Consultants Big 4 : :
transactions advisory
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Q4 & FY15 Review




Key Developments - FY15 Sunteck)

v Signature Island, BKC (flagship project) awarded as ‘Luxury Project of the Year’ by

Lokmat’s National Awards for Excellence in Real Estate and Infrastructure

v’ Chairman & Managing Director won ‘Young Achiever’s Award’ at Lokmat’s National

Awards for Excellence in Real Estate and Infrastructure
v Received 5 Occupation Certificates
v A mix of fresh and experienced talent of 61 personnel were added during the year

v Revenue recognized from completion of 2 additional projects i.e. Sunteck Kanaka, Goa

& Signia Skys, Nagpur

v" Average annual realization stood at ~3 24,011 psf




Operational Performance SunteckS)

0 0
Particulars UOM Q4FY15  QaFy1s echange opyq, % Change
(9-0-q) (y-0-y)
Pre - Sales X Mn 1,644 1,420 16% 990 66%
Collections T Mn 1,731 1,232 40% 1,098 58%
Cost Incurred X Mn 433 650 (33%) 472 (8%)
Average Realization T Psf 20,888 26,553 (21%) 17,919 42%
0,
Particulars UOM FY15 FY14 i CiEngeE
(y-0-y)
Pre - Sales T Mn 5,106 3,988 28%
Collections T Mn 5,402 4,180 29%
Cost Incurred T Mn 2,512 2,051 22%

Average Realization X Psf 24,011 21,895 10%




Consolidated P&L

Sunteck).

Particulars Q4FY15
Incomg from 1.413
Operations

EBITDA 651
Adjusted PAT 397
EPS R) 6.63
Operating Margin 46%
Adjusted PAT Margin 28%

Q3FY15

661

347

127

2.11

52%

19%

All figures in In ¥Mn

Q4FY14 FY15 FY14
8,944 3,169 9,383
2,681 1,479 2,912
1,437 681 1,510
23.96 11.37 25.18
30% 46% 31%

16% 22% 16%

Notes: Company follows Project Completion Method of accounting for booking revenues




Consolidated B/S Sunteck)

All figures in In ¥Mn

Liabilities FY15 Assets FY15
Networth 14,703 Net Fixed Assets 132
Secured Loans 7,231* Investments 300
Unsecured Loans 3,474 Inventories 34,596
Customer Advances 12,465 Cash & Bank Balances 1,068
Others 4,766 Others 6,543
Total 42,638 Total 42,638

Notes: * Increase due to BKC projects FSI payment / pre-payment of ¢3,203 mn
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Scrip Performance Sunteck)
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Shareholding Pattern

Sunteck)

As on March 31, 2015

Flls / PEs /
MFs / Fls
Promoter & [Trusts
Promoter 15.6%
Group
73.5%
Others
10.9%

i
FRRRRRRREEREERHEH

12



Sunteck).

Business Operations
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Profitability Drivers

Indicative Operating Margins EclRevenle
. Pre-Sales ’ o
S.No. Project Name M Form Status Recognition
n From Pre- . .
Sales Incremental Timeline
Sales*
1 Signature Island - - 50% - 55% | Completed
2  Signia Oceans - - 25% - 30% | Completed Incremental
Sales will
3 Sunteck Grandeur - - 50% - 55% | Completed continue to add
to the
4 Sunteck Kanaka - - 25% - 30% | Completed profitability
5 Signia Skys - - 20% - 25% | Completed
6 Signia Isles 7,868 30% - 35% | 45% - 50% | Nearing Completion FY16
7 Signia Pearl 7,443 30% - 35% | 45% - 50% | Nearing Completion FY17
8 Signia High 975 20% - 25% | 30% - 35% | Construction Stage FY17
Sunteck City Avenue 1 2,939 25% - 30% | 35% - 40% | Construction Stage FY18
9
Sunteck City Avenue 2 1,829 30% - 35% | 40% - 45% | Construction starts in Q1LFY16 FY19
10  Signia Orion 251 25% - 30% | 35% - 40% | Construction starts in Q2FY16 FY19

Notes: *Operating Margins (from incremental sales) calculated as per the average sale price (of last 3 transactions)
of respective projects

14
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REVENUE RECOGNITION PRE-SALES
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Launch Plan SunteckS)

Forthcoming

. . Development Project SRL Est. Revenue
S.No. Project Name Location Type Share Share Potential* ( Mn) Remarks
( b n :
1 Signia Pride Andheri(E)  Residential  100%  100% . 979 ,  Ready forconstruction
o commencement
£ I I
S I I
S { 2 Signia Orion Airoli Residential 100% 50% 1 1,949 Approvals in process
5 : : Ready f tructi
3 Sunteck Centrell  BKC Commercial ~ 57%  100% 1,225 eady for construction
\ I I commencement
I I
I I
Total L éh1_53_ |
( o Development plans
Sunteck City, Goregaon . . 0 0 submission in process.
4 31 Avenue (W) Residential 100% 100% : 26,100, (To be developed in
I : phases)
I
5 Signia Hills Andheri (W) Residential 100% 100% ;2,092 : Planning Stage
\ I :
Total | 28,192!

Notes: *Est. Revenue Potential as per average of latest transactions

16




Projects’ Approval Status SunteckS)

S.No. Project Name Environment Fire Height IOD / Layout CcC oC
1 Signature Island o & o & & o
2 Signia Oceans o & o & & o
3 Signia Skys & & & & & o
4 Sunteck Grandeur ) & & & & o
5 Sunteck Kanaka o & o ) & In Process
6  Signialsles o & o ) o -
7 Signia Pearl o & o ) o -
8 Sunteck City 1stAvenue & & & & & -
9 Sunteck City 2" Avenue & & & In process - -
10  Signia High o & & & o -
11 Signia Pride NA & In Process & In Process -
12 Signia Orion o & NA In Process -
13  Sunteck Centre I NA In Process o Under Process -

Notes: Approvals come in stages

§
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Cash Flow Visibility Sunteck)

S No. I_:’roject_Name Sale_VaIue Bal_ance : Est. Revgnue :

' (Figures in ¥ Mn) Achieved Receivables : Potential* :

{ 1 Signature Island 11,277 2,035 : 14,232 :

E 2 Signia Oceans 590 48 | 23 |
= 3 Signia Skys 137 82 : 910 :
§ 4 Sunteck Grandeur 488 195 : 490 :
o3 5 Sunteck Kanaka 250 31 | 434 |
g 6 Signia Isles 7,868 2,402 : 6157
2 7 Signia Pearl 7,443 2,522 | 6,962 |
© 8 Sunteck City 1% Avenue 2,939 1,513 | 7338
9 Sunteck City 2" Avenue 1,829 1,490 | 9,756 '

\ 10 Signia High 975 765 : 1,792 :

I I

2( 12 Signia Pride i . : 079 |
% 3 12 Signia Orion 251 204 | 1949 |
51 13 Sunteck Centre I - - I 1,225 I
I I

Total 34,047 11,287 : 52,245 :

Notes: * Est. Revenue Potential as per average of latest transactions
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Construction Updates
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Key Partners & Associates

Sunteck).

kotak’

Kotak Mahindra Bank

_A
e TN
/ Sadlh

A | 8

Kotak Realty Fund

DD

l<<q Piramal

knowledge action care

Walt Disney, India

Ajay Piramal Group

A

FMAN N

Construction services for
Infra, Resi, Industrial and
Commercial projects

N
VERTU

Leading construction
company in India

Concierge Services

World'’s leading global
architecture and design
practices

BUROHAPPOLD
ENGINEERING

Delivering creative, value
led building and city
solutions

Firm specializing in

Architecture, Sustainable @
Planning & Interior

Design N ONSILTA

Well-known structural
specialists

Full-service architectural
firm

International construction
consultancy firm
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Signia Oceans, Airoli Sunteck)

COMPLETED PROJECTS
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DRIVEWAY
CHILDREN

Sunteck).
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Skys, Nagpur

COMPLETED PROJECTS

ignia

)




<
(Q\}

Sunteck)

\

Sunteck Grandeur, Andheri

Sunteck Centre, Vile Parle
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Commercial Projects (contd..) SunteckS)

COMPLETED PROJECTS
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Signia Isles, BKC Sunteck)

UNDER CONSTRUCTION
PROJECTS

234 y ¥ \ ! ¢ : ‘ : i
v/ RCC work for upto 4t slab v/ RCC work upto 16% slab v/ RCC work upto 19" slab
completed (including 3 levels of completed; completed; Plaster completed for
basement) v 12 slabs
Plaster completed for 10 slabs /' Approvals received for upper 3
floors

26




Signia Pearl, BKC SunteckS)

UNDER CONSTRUCTION
PROJECTS

Mar’15

L W N n
AL ke ]
v/ RCC. work up to the plinth level v RCC work upto 12t slab v RCC work upto 19" slab
(including 3 levels of basement) completed & painting work completed & painting work
completed commenced commenced

v Approvals awaited for upper 3
floors (Received in Apr'l5)

27




Sunteck City, 15t Avenue Sunteck&)

UNDER CONSTRUCTION
PROJECTS

Mar’15

V' Excavation permission v/ RCC work upto 34 slab v Tower A & B — RCC work upto 21th slab

received completed floors & upto 11" slab completed
respectively

28




Sunteck City, 2"d Avenue SunteckS)

UNDER CONSTRUCTION
PROJECTS*

BAM. WIDE DP ROAD
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Indicative Artistic Impression

* Construction to commence

Site Layout
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Signia High, Borivali Sunteck)

UNDER CONSTRUCTION
PROJECTS

LEREIIT /4)///, A

: JJJ.E ;

Indicative v/ Shore Piling & Excavation work V" Approvals received for full development
Artistic Impression completed v/ RCC work upto 4% slab (including 2
V" Approvals Awaited levels of basement) completed

30
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Sunteck).

UPCOMING PROJECTS

SeACE FOR

i

| DRIVEWAY — =
Site Layout
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Indicative Artistic Impression

Signia Orion,
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UPCOMING PROJECTS

Andher

ignia Pride,

)

Part ofthe plot
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DEMOLITION OF STRUCTURE COMPLETED

Indicative Artistic

Impression
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Sunteck Centre Il, BKC Sunteck&)

UPCOMING PROJECTS
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Use / Integrated Development
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Appendix
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News Articles on BKC

Sunteck)

L LUl
18.1L.2014

Uber-rich buying luxe flats in BKC

Credit Suisse, areamong those

‘Bandra-Kurla Complex
s short of home units’

net worth individuals have bo- »FomP1

), one of Mumbai’s ught these luxury pads, not as
ding commercial business an investment, but tostay here Cushman & Wakefield
1 \ report said BKC cur

4 rently does not have

& -
districts, is now alsoan enclave because of the BKC's straf BKC lunctlon
enough residential develop

where industrialists, high-net location,” sald sources.
ments despite its marquee »FromP1

worth individuals and some of These are all duplexes in
thebiggest names in the corpo mummmwmmu;n;;;m Signature Island, among the - : ) THE KALANAGAR
because of BKC's strategic location — souces. e corporate clientele . = N ECuinustolund Sume PROJECT

rate world have booked luxury three residential projects bu

apartments. iltby developer Sunteck Real Lol typified as two projects by raising
Property market sources  trialist Gautam Adani, form-  dhwaof Ambit Holdings. tyinthe BKC's G Block. Thes e rommondhy Lo e joans 10 the tune of 50% of

said they have paid between er Citigroup head Vikram Pa- Itisalsolearned that thefa-  apartments come in two siz S xtonding 10 100 O the cost from international

Rs 30 crore to Rs 55 crore for  ndit, Deutsche Bank cochief  milyof Hitesh Patel, theSurat.  es, the bigger ones are 11,000 ents for huxury products) cies; the cent

uber-luxury apartments in executiveofficerof Asia/Pac- based diamond merchant who  sq ft while the smaller ones midtotop end manage government will pitch in

the BKC. Some of the high- ific, Gunit Chadha, chairman  was the highest bidder for PM  areabout7,000sq ft ment: this Is a class of people with 20% and the state gov

end residential projects here  of JM Financial Nimesh Ka-  Narendra Modi's suit for Rs BKC currently has just that has purchasing power - ernment and MMRDA will

ommand as much as Rs mpani, Harsh 4.31 crore, booked an apartme-  three residential projects ad and isaspirational,” it said. provids
000 a sq ft Marico, Jalaj Dani of Asian nt in BKC. Pramit Jhaveri, dingupto220units. Most people who work
Amongthose whohavebo-  Paints, Kishore Lulla of Eros  CEO of Citi India, and Mickey in BKC commute from far:

i deisbatguibog sl s g - a o . . flung suburban areas or ces
oked duplexes hereare indus-  International and Ashok Wa-  Doshi, MDandcountry headat  b"Lack of home units’, P& e e Hugegapln I.II‘IIt launches

termsof - There of unit launchesin
it can easily mean one totwo  BKC and non-BKC locations. Nearly 4,300 residential units have

hours of commute during beenlaunched in the catchment area (including BKC and

rush hour The need todevel-  non-BKC), of which only 220 units are in BKC, says the Cushman

op high-end homes in BKC & Wakefield report.

and also develop it as a res}
dential destination is imper

ur flyovers, 1
road to unclog

amm-sgmun com

Bandra-Kurla Com

walkintoa
smart BKC

MMRDA's state-of-the-art project to
spruce up business district

vated solution as the earlier
plan to have an underground
tunnel for vehicular move
ment did not elicit any re.
sponse from bidders. The
MMRDA spokesperson said,
“The flyover will help reduce
oncedeveloped asaformida-  proximity to both northern traffic snarls. A survey has

. LR TR 5,
dracmumba
. ative. Developers have cur residential address, can and southern parts of Mum- Peouniad st ovey howss en
- rently not tapped the full ;\l(n serve as an alternative  bai can draw in crowds and an average, more th 12 l‘\
residential demand of the tosubmarketssuchasWorll  hence help ease urbaniza cars crowd this BKC junc
tion. The traffic problem will

area,” itsald and Bandr tion pressure on
Plan proposes free WIFi, smart parking, streetlights that dim themselves, and a mobile app for lodging complaints The report sald BKC ts contral ke tomed sub-mackets.
Rs
M2q ShAR gtmerisens L BKC complax sty ooy bl =t Piare will b6 4 fiyowee
innumbers nan more than dou-

TOARDA b s ther il

Bandrs Kuct Complexwilby o Smbps wirsens Lneroet Toe mebie spp wil e connecting the Sea Link and
ey WO S e s e CONNECTED TO A SMARTER FUTURE P e . e wcuseapwing, [l BKC in cach direction. The | Monginate .

ek nE a6 Woksof iRl ba sotar-powersd, will [ D\ | AppromCmzENs _ -ansos batoo it et s e Mok oot total ";‘"“”‘ of these two 2- | g4 connect to BXC-

e tine s [l | s 3 el 3 -
Free | Intal 30 minstes sagie-wing: ( a | cops. hosoita & tamidy mesmbers Kherwadi flyover
=il | o nem Toer o e ool R s
surves Blocks of | Prepaid cards witbe | guide, events, besic ‘Stations, bus routes, hospita and even
frswill e et bk 4yt B, T Soohcaion e gty - = both hese ramos the fyover
will open up into a three-tane
o reach WEN

A KEY LINK

A two-lane fi
will be built to
take traffic from
Sea Link to BKC
and vice-versa

THE ARMS
A two-lane flyover
will be built to

WUMBAL, WEDNESDAY
15.04:2015

be solved by constructing
four flyovers m road at a

wtes of surfh
the Jevel of darkness. vides peovided free o coa,kad cont viskors come o the USinesS. o clean ener MMRDA said

o
st o doy 166 for buses. spread over  * An electric cart w - 4
Ny

eight lots. Anther 3,000
parking sgots are

er running
ravi towards the

wlmo
s aliows visitors Similarly, 3.000 parking -
et T ratcts w1 b4 i Wostern Express Highway
area. These details lv:‘on h (WEH) will join the flyover
itk by e 7 k a s . . o " at the sec
olian Begion De b slot will have lower ide 1s to have ry e B g 1 il decongest raffe: running from BKC at th :

Velopment Authority. which

s ey s s exnons
4 an MMRDA jess mainienance costs &
Pusc eTwoRK

o suser s p the
egsvaton form oa the [ 9 cmers it b lced
g pag, 11 S Wi | o ncton covring s

L= e ot £ and 0

s

the flyover reaching WEH.
This fiyover will be 2920
metres long

MMRDA also sanctioned
construction of a 300-metre

‘BKC, Nariman Pointamong 50 =~ & | fj’”“' ol e
prlclest office spaces globally’

+Users wil get high-speed
of an emergency snuation Sea Lin!

i REALTY PRICES GO THROUGH THE ROOF pecial Entertainment Zones to boost nightlife

Point are amon: P - 0 prime office markets to wit
costliestoffice ness a decrease in yearly oc CIOR REPRESEMIRSRAL PURPORE Sonx

Mhcial
The third concept involves

bon emisslons each year. Mo smart street lights covering moment, MMRDA spends in investigation of cases 1o roads in E & G bloc

authentication code

o Sea link via
PWO offices behind
Nandadeep Garden

Tiases News Nerwors 6%, Bangalore's CBD, which

Ix. according to CBRI 1

London West End

Mong Kong (Central)

Beiing (Finance Street)

Beijing (CBD)
Moscow

Connaught Place CBD

t ne
ft per annum, Delhi’s Cen

tral Business District (CBD)

d re

cupancy ¢

Global prime office occu
pancy costs rose 2.
over-year. led by the An
cas (up4.1%)and Asia Pac
ic (up 28%). The reglo
realty market of

Middle East a
(EMEA) was

edging up 0.3
over-year
CBRE tracks occupancy

" yoar

Hong Kong Central followed
with total prime occupancy

three of the top five mar.  costs

of $251 per

kets,”sald theCBRE report.  Beljing's Finance
London West End's over. (198 persqft), Be
pe occupancy costsof  ($189 per sq ) and Moscow
£8QR peryear topped  (R185 per 4 f) rounded ¢
ox

list__thetop(

e

Although New Delhi’s
Connaught Place moved up
two places to the sixth spot

overfirst quarter of 2014, an.
nual occupancy costs here
romained stable because of

first quarter.” said CBRE
Asia ¢ an and
MD Anshuman) tagaz

11th most expensive

mained stable, while that of  in the world, remained the
Nariman Point dropped by _most expensive inthe Amer
ab nd B

KC by about _icas mark:

ver a year after Yuva Sena
chief Aditya Thackeray moot-
ed a proposal to revive
Mumbai’s nightlife by pass-
ing a resolution in the BMC, the Shiv
Sena is now pitching for Special
Entertainment Zones (SEZs)

1 will also write to the Chief
Minister to pursue my nightlife pro-
posal for Mumbai. May be Malls cid
be Special Entertainment Zones -
SEZs,” Aditya had tweeted recently
following which the Sena prepared its
draft SEZ plan, which alms to earmark

certain areas as ‘entertainment z¢

Sena sources said with the pro-
posal still doing the rounds of govern-
ment departments, Aditya is trying to
simplify the plan to revive nightlife.

“This SEZ proposal is simple to
implement and is an add-on to the
carlier BMC resolution to let eateries
and other establishments remain
open 24x7. We want the government
10 earmark certain areas as SEZs where
restaurants, shops, convenience stores
and other establishments can remain
open through the night. These zones
will be in non-residential areas,” said
Arvind Sawant, Shiv Sena MP from
South Mumbai

Sena sources said the party will

soon be meeting CM Devendra
Fadnavis to pitch the plan to him. The
BMC general body had in September
2013 given its assent to Aditya’s pro-
posal. Sources said the plan is yet be
approved by the labour, urban devel-
opment and home departments.

The plan proposes to have desig-
nated spots in areas like Nariman
Point, Bandra Kurla Complex (BKC),
Carter Road among others. The plan
also suggests that carnivals like the
Kala Ghoda Art Festival could be
allowed to run late into the night

Sources said existing laws like the
Shops and Establishment Act and
other labour laws need amendments
to notify certain areas as SE
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Developments in Goregaon

News Articles on Goregaon

Sunteck).

‘ BMC promises completion of work on flyover by May |
After 5 years’ wait,

Oshiwara to get its
station by June end

This will be the first new station added to the Western Line in nearly 50 years b

This will be the first
new station added to \
the Western Line in

nearly 50 years. |

city's western
railway line

new station. |

n nearly fifty

by the eénd of ‘

June this year.

The BMC has
promised to complete |
work on a flyover
connecting NSC
exhibiti centre in ‘

on the
ide to SV
Road in the cast b:
allowing

the Western Railway
to throw open |
longdelayed O
railway station

(Source: Mumbai Mirror
7 March 2015)

BMC plans flyover on
Goregaon’s east-west link

Will Ease Traffic
Along Goregaon,
Mulund Connector

BRIDGE OVER TRAFFIC

Sujit.Mahamul
@timesgroup.com

Mumbai: Over30.000 motor-
ists will get rellef once the
bu! SV

LS .
FLYOVER SITE | Junction of Veer Sav.
and SV Road, Goregaon (W)

| GOREGAON: GROWING TO GLORY

With the government giving a lot of impetus to infrastructure development,
Goregaon has emerged as one of the hottest suburbs offering the best of both

worlds to consumers

Anuradha Ramamirtham
Tpmfeedback@timesgroup.com

nee a sleepy suburb of Mumbai,
today, Goregaon has successfully
tr rmed itself into a hub for

sea change in terms of
de

ester years, up
{1l the late 1970s, Goregaon was sparse-
ly populated with the main residential
localities springing up in nagars such as
Unnat Na awahar Nagar, Motilal

Nagar, Shastri Nagar, Sid-
Piramal Nagar and Ma-
hesh N on the west and wadis like
Pandurang Wadi and Jaiprakash Nagar
on the east. Goregaon's eastern bound-
as effectively the Western Express
and this is where the pictur-
esque Aarey Milk Colony, a no-develop-

PIC: VIVEK SARAMBALKAR

With good infrastructural development,
the place offe

ment green zone of 3,160
acres, offers its forested charm to the re-
gion. However, the scene has complete-

5 ly changed today. New premium and su-

per premium residences have attracted
people from south Mumbai to shift to
Goregaon. The suburb has been a
favourite among HNIS over the last few
years because of its central location and
easy connectivity to the airport and CBDs
(central business districts) of Andheri,
BKC (Bandra-Kurla Complex) and Low-
er Parel. "Goregaon is no more a suburb
far from Mumbai; it is an extension to
Andheri's Lokhandwala complex," says
a Kalpataru spokesperson.

Newer areas such as Dindoshi, Gokuld-
ham, Yashodham, Saibaba Complex,
Film City Road, etc., on the east, and Ban-
gur Nagar, Lokhandwala and Link Road
on the west, became the development
hubs. "Goregaon (E) is also home to the
recently-developed area known as New
Dindoshi, which includes the Nagari Ni-
\ . had (popularly known as
UP), a housing scheme for the lower
ddle-class segm here are more
30,000 people living at NNP, dis-
tributed between two zones. These are
affordable housing schemes provided by
the government,” shares Subhankar Mi-
tra, head - Strategic Consulting (west)
JLL India. Gor m enjoys a rather ad-
vantageous location in terms of acces-
sibility, being bracketed on either side
of the railway line by the Western Ex-
press Highway and the Linking Road.

P o %
heri-Lokhandwala and the Jogeshwari

and hospitals. "With the presence of a
large number of malls, Goregaon has
more retail floor space than any other

Vikhroli Link Road. Upcoming infra- suburb of the city and has transformed
structural developments like the Gore- itself into Mumbai's hub for lifestyle and
gaon-Mulund link road, metroand mono  fashion," adds the Kalpataru spokesper-
rail, are sure to boost the ivity son. holds the of
of Goregaon to other suburbs, thus, re-  having lower real estate property prices
ducing commuting time to central busi- ~ compared to its much crowded and high-
ness districts like Andheri and BKC, to  ly priced counterparts like Andheri, Mal-

aminimum. Over the years, due to strate-

gic infrastructural development, Gore-

gaon has become a hotspot for large lux-
o i o

ury
tricts, shopping malls, theatres, schools

UICK
¢ BYTE

 UPCOMING
INI

GOREGAON TO OTHER
SUBURBS, THUS,
REDUCING
CCOMMUTING TIME TO
CBDS LIKE ANDHERI
AND BKC.

GOREGAON IS ONE
SUBURB WHICH
STRIKES THE PERFECT
BALANCE BETWEEN
CONNECTIVITY, SOCIAL
INFRASTRUCTURE

FACILITIES AND THE
MOST DESIRED - GREEN
E.

ad and Borivli. It is the ideal example of
live, work and play. "Young, recently mar-
ried couples, in their early 30s with a
dual income and no kids, have largely
influenced the consumer demand pat-
terns. Goregaon is probably one of the
only few locations that can offer all of
this at a ticket size of Rs 60-80 lakhs for
a spacious 1-BHK and under Rs 1 crore
for a 2-BHK apartment in a premium res-
idential complex with modern lifestyle
Munish Doshi, manag-
cme Group. Unlike other
gaon has a massive share
of green cover and open spaces like the
Film City and Aarey Milk Colony. The
residents in Goregaon get the feeling of
being close to nature in its tranquil en-
vironment without going away from the
city. Thus, it can be said that Goregaon
is one suburb which strikes the perfect
balance between connectivity, social in-
frastructure facilities and the most de-
sired - green zone. What started out as a
primarily middle- s residential neigh-
bourhood, went on to become a wealthy
suburb. With various government and
private schools within its precincts.
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Key Coverages on Sunteck
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Realty sector,
homebuyers pin
hopes on budget
|

IDEAS COMING
DOWN THE TRACK
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Financial Metrics

Sales Operating | Net Profit | ROCE Debt/
R®ICH) | | Profit@Icn) | &/cn) (%) | Equity (x)
925.56 291.2 150.97 23.57 0

Established in 1981, Sunteck Realty (SRL) is a Mumbai based real estate company,
catering to the ultra-luxury and luxury residential segment. SRL is 1 for its
strong project execution skills and works with renowned brands like Walt Disney, L&T
and Talathy&Panthaky. Its current market capitalisation stands at ¥1756.31 Cr. The
company has made turnover of around ¥925.56 Cr. in Mar'14 and their operating
income has been increasing at an average rate of 114 per cent every year over the last five
| years. However, company’s share price has given negative return in our study period.
/' Nonetheless, since then share price of the company has gone up substantially.

25

Share Price Performance

05 ws Sensex wm Suntech Realty

o)
2009 2010 2011 2012 2013 2014

Archana Rao

»ligecriettedantzan

fter a brief lull
in 201314, due
to the economic
downturn

and political
instability, the

apartments 1s back. "In fact,
the super-luxury market in
Mumbal which was earlier
restricted to just a few loca-
tions in south Mumbal, is
now being extended to centrall
Mumbai with high profile Jux;
ury-segment launches by lead;
ing developers,” says Kamal
Khetan, chairman & MD of
Icnnslrucﬁ(m firm Sunteck
Realty, adding that the luxury|
[segment has witnessed a sig:
nificant rise in demand due t
growing income levels across

Prime
addresses

Among the super-rich, Rs 100 croreis
considered a fair price to pay for the
exclusivity that comes with the tag

Where ultra-Juxury homes

were restricted to just south
Mumbai in the past, they are
now found in parts of central
Mumbai and extend even as far
as Bandra, Sunteck’s six-bed-
room homes in the Signature
Island project at BKC are also
priced at Rs100 crore. The buy-
ers of sprawling homes have a
mindset different from the rich
but-conservative home buyers
of the 80s and %05, “Today's
buyers of big homes are much
younger and richer, riding

the benefits of the economic
boom and keen to enjoy their
wealth,” says Khetan.

ICOI’DDI‘&(@ Sectors,

Luxury by invitation

Marketing of the super luxury
Rs 100-crore homes involves
aniche, targeted approach,
with the developers —and
their associates — individually

WHAT MAKES A FLAT WORTH RS 100 CRORE?

= Omkar's 1973 Worlhas private elevators for each sky il to create a bungalow-like experience within the builing.

Z A
an
;ﬁ(‘ ‘

A Lodha's Workd One, the konury e views of the Mahalaxmi Rece

begins outdoors, with landscaped  Course greens, 2 temperature-

Woods, organic gardens and flower  controlled swimming ool an

walls spread across 1 lakh square Inhouse spa, landscaped gardens . P

fet s eadlotiecby  vithvatesasales ndhihtch 'mmmhmwmm

designed by Armani, and a sicievel  securty features.

mﬂ:&hmmm& Omkar 1973's sky bungalows in approaching potential buyers.  homes in bulk

And yes — eveything from the door ihave pri toaxch  Recentlya lopy Another developer is work:

tothelvnandautiry ooy home elevatedjogging trecksanda  invited a 15-strong group of ing closely with heads of MNC

shvely monogrammed foreachof  Detspa oo, Thehomes boast phsh  diamond merchantsfor atwo-  real estate consultancies,

the residents, materials of textured silk and night trip to Dubai to make offering a good 10% brokerage
leather dlong with Rallsnmerdle, 4 presentation of its south on high-value deals, where

wAtthe duplex homes at Raheia's  gold-leafing and handcrafted

Vit rock ‘et handol

Mumbai project, sweetening
the deal with an additional projects is just 3 welopers
10% discount if the group buys | rely on extensive research and

direct marketing for such high
value projects,” says Sunteck's
Khetan, explaining the ‘By
Invitation Only' approach for

HT Estates
Luxe

class products vis-a-vis the
mass products, which are open
o anyone who has the money luury Rs1L00-crore homes
lnvo\vesh 3 m_ztzed, w?:ted
approach, with developers
Element of hype and thel assocates
While some of the projects approaching buyers.
with Rs 100-crore homes have Recently, a leading develop-
genuine demand, there are erinvited 2 group of 15
some which are hyped by the diamond merchants ona
developers just to create an two-night trlp to Dubal to
image for their project, Given make a presentation for its:
that just a handful of apart- south Mumbai project,
ments in these projects actually sweetening the deal witha
command Rsl00-crore, with the 10% discount Ifthe group
rest are priced much lower, the bought homes in bulk.
image of exclusivity pushes the
sales of the lesser-priced apart m mf: heads
ments inthe proect of MNC reassate
“Lat's just say that the Rs100- consultancies, offering 2
crore club is more of a fancy of 10% brokerage on high-value:
the developer than the fancy deals, where the going ate
g‘%buwrﬁ‘ say*dl;anwkm ; Isjust 3%
r, managing director of
real-estate consultancy Liases Developers el on extensve
Foras. ‘A small percentage of research and drect market-
the socalled Rs100.crore apart- ingfor such highvalue
ments justify the price — there Do’ says S,“ME«S
% Khetan, expiaining the By
is only so much that luxury Ivitation Only appteac o
amenities can cost and that clss products is-is mass
price point, one would prefer
having his own

products, which are open to
house than just an apartment i
inabuilding.”
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Thank You!

Corporate Office Investor Relations
5th Floor, Sunteck , Centre, Sumesh Mishra
37-40 Subhash Road, Chief Operating Officer

Vile Parle (East), Mumbai —57  Email: sumesh.mishra@sunteckindia.com
Email: ir@sunteckindia.com

Abhinav Srivastava
GM - Finance & Investor Relations
Email:abhinav.srivastava@sunteckindia.com
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