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Disclaimer (1/2) N4

This presentation and the accompanying slides have been prepared by and are the sole responsibility of Syrma SGS Technology Limited (“Company”). This presentation contains selected information
about the activities of the Company and its subsidiaries as at the date of this presentation, unless otherwise specifically mentioned. The information in this document has been collected with the purpose
to provide interested parties with information about the Company and its subsidiaries including but not limited to its business and operations. This presentation does not purport to present a
comprehensive overview of the Company and its subsidiaries or contain all the information necessary to evaluate an investment in the Company. This presentation is for information purposes only and is
not a prospectus, disclosure document, placement document or other offering document under any law, nor does it form part of, and should not be construed as, any present or future invitation,
recommendation or offer to purchase or sell securities of the Company or an inducement to enter into investment activity in any jurisdiction. No part of this presentation nor the fact of its distribution
should form the basis of, or be relied on in connection with, any contract or commitment to purchase or subscribe for any securities or make any investment decisions whatsoever. If there is any
subsequent offering of any security of the Company, it will be made pursuant to separate and distinct offering documentation, and in such case the information in this presentation will be superseded in
its entirety by any such offering documentation in final form. In addition, as this presentation only contains general, summary, and selected information about the Company and its subsidiaries, it may
omit material information about the Company and its subsidiaries and is not a complete description of the Company’s business and the risks relating to it. Therefore, this presentation should not form
the basis of any investment decision to purchase or sell the Company’s securities. Any decision to purchase securities in the context of an offering of securities (if any) should be made solely on the basis
of information contained in the offering documentation published in relation to such offering. This presentation is being communicated to selected persons who have professional experience in matters
relating to investments for information purposes only and does not constitute a recommendation regarding any securities of the Company. Other persons should not rely or act upon this presentation or
any of its contents.

Certain statements made in this presentation may not be based on historical information or facts and may be “forward-looking statements” by reason of context, including those relating to the
Company’s general business plans, planned projects and strategy, future financial condition and growth prospects, future developments in industry and competitive and regulatory environment. All
forward-looking statements are based on judgments derived from the information available to the Company at this time. Forward-looking statements can be identified by terminology such as such as
“potential,” "opportunity,” “expected,” “wil

planned,” "estimated", "continue", "on-going" or similar terms.

IH n III "
I ’

Forward looking statements are based on the current beliefs and expectations of the Company regarding future events, and are subject to various risks and uncertainties, many of which are difficult to
predict. Actual results may differ materially from anticipated results due to factors beyond the Company’s control. Such risks and uncertainties include, but are not limited to, challenges to intellectual
property, competition from other products, adverse litigation or government action, and changes to laws and regulations applicable to our industry. This presentation also contains certain financial and
operational information relating to the Company and its subsidiaries that is based on management estimates. These estimates are based on management's past experience and subjective judgment, and
the manner in which such estimates are determined may vary from that used for the preparation and presentation of similar information provided by other companies engaged in the sector in which our
Company and its subsidiaries operates. Neither the Company nor its affiliates or advisors or representatives nor any of their respective affiliates or any such person's-officers or employees guarantees
that the assumptions underlying such forward-looking statements or management estimates are free from errors nor does either accept any responsibility for the future accuracy of the forward-looking
statements contained in this presentation or the actual occurrence of the forecasted developments. Forward-looking statements speak only as of the date of this presentation and are not guarantees of
future performance. As a result, the Company expressly disclaims any obligation or undertaking to release any update or revisions to any forward-looking statements in this presentation as a result of any
change in expectations or any change in events, conditions, assumptions or circumstances on which these forward looking statements are based. Given these uncertainties and other factors, viewers of
this presentation are cautioned not to place undue reliance on these forward-looking statements and management estimates.
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Disclaimer (2/2) N4

The contents of this presentation are strictly confidential. This presentation is being provided solely for the information of the attendees and may not be copied, reproduced or redistributed, in whole or
in part, to any other person in any manner without the Company’s written consent. The distribution of this presentation in certain jurisdictions may be restricted by law and recipients should inform
themselves about and observe any such restrictions.

This presentation has been prepared by the Company based on information and data which the Company considers reliable, but the Company does not make any representation or warranty, express or
implied, as to and no reliance should be placed on, the fairness, accuracy, completeness or correctness of the information contained herein or any statement made in this presentation. Due to rounding
off, numbers presented throughout this presentation may not add up precisely to the totals provided and percentages may not precisely reflect the absolute figures. The presentation has not been
independently verified. The Company, and their respective affiliates, directors, employees, advisers and representatives do not accept any liability for any facts made in or omitted from this presentation.
To the maximum extent permitted by law, the Company, and their respective affiliates, directors, employees, advisers and representatives disclaim all liability and responsibility (including without
limitation any liability arising from negligence or otherwise) for any direct or indirect loss or damage, howsoever arising, which may be suffered by any recipient through use of or reliance on anything
contained in or omitted from or otherwise arising in connection with this presentation.

The information contained in, and the statements made in, this presentation should be considered in the context of the circumstances prevailing at the time. There is no obligation to update, modify or
amend such information or statements or to otherwise notify any recipient if any information or statement set forth herein, changes or subsequently becomes inaccurate or outdated. The information
contained in this document is provided as at the date of this document, unless otherwise specified, and is subject to change without notice. Any investor that intends to deal in any existing or prospective
securities of the Company is required to make its own independent investigation and appraisal of the business and financial condition of the Company and the nature of the securities at the time of such
dealing. Attendees are deemed to represent that they possess, either individually or through their advisors, sufficient investment expertise to understand the risks involved in dealing in any such
securities. No one has been authorised to give any information or to make any representations other than those contained in this presentation, and if given or made, such information or representations
must not be relied upon as having been authorised by the Company or their respective affiliates. The information in this presentation does not constitute financial advice (nor investment, tax, accounting
or legal advice) and does not take into account an investor’s individual investment objectives, including the merits and risks involved in an investment in the Company or its securities, or an investor’s
financial situation, tax position or particular needs. Past performance information in this presentation should not be relied upon as an indication of (and is not an indicator of) future performance. Certain
data contained in this presentation was obtained from various external data sources, and none of the Company nor its affiliates or advisors or representatives has verified this data with independent
sources. Accordingly, the Company and its affiliates, advisers and representatives make no representation as to the accuracy or completeness of such data, and such data involves risks and uncertainties
and is subject to change based on various factors.
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Presenters

SYRMA
n SES

Sandeep Tandon
Executive Chairman

® Entrepreneur with 18+ years

of experience in electronics
manufacturing industry

Bachelor of science in
electrical engineering from
the Andrew and Erna Viterbi
School of Engineering,
University of Southern
California

Previously associated with
Celetronix Inc., USA

Jasbir S. Gujral

Managing Director

35+ years of experience in
electronics design and
manufacturing

Chartered Accountant and
Bachelor of Commerce
(Honours) from University
of Delhi

Jayesh Doshi
Director

® Chartered Accountant and

Bachelor of Laws (general)
from Government Law
College, University of
Bombay

Previously associated with
Dalmia Bharat Limited as a
Whole-time Director and
Chief Financial Officer

Bijay Agarwal
Chief Financial Officer

® 16+ years of experience in

finance and business
strategy

Master’s degree in Business
Administration

Previously associated with
Dalmia Bharat Limited and
Times Internet Limited

Nikhil Gupta

Head — Investor Relations

13+ Years of experience in
Investor Relations, Corporate
Development and Strategy.

CFA Charterholder, Post
graduate diploma in
management and Bachelor of
Engineer from Panjab
University.

Previously associated with
HCL Technologies, Indiamart,
KPMG and Infosys.
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Overview of
Syrma SGS




One of India’s Largest ESDM Company in the Non-Consumer Segment

KEY HIGHLIGHTS

™

SYRMA
5 SGS

el

\————————————————-- T —

Backward Integration
(PCB & Components)

o
2L

EBITDA Margin(?)

10.0%

8.6%
6'(9;%3/0/O

FY24

FY25

Q1FY26

%] 8 o
gﬁ} aYa 22 R aYa aYa
- s
. . One of the Leaders In i
Sttrateglc Pr.esence .m High-Mix Flexible Volume Diversification Across Establl.s. hed End-To-End
Higher Margins & High . . . . Manufacturing & R&D s
Products with Established Multiple Industries . Process Capabilities
Growth Segments Footprint
Track Record*
NS VAN W, VAN VAN
FIGURES THAT MATTER®) Key Financial Highlights (FY25)

( , TOTALREVENUE  FY22-25 CAGR EBITDA()

40 yrs* 20+ 38 361 7

4 44.0%
Our Legacy Exporting countries
L ® © o a» e - ® © a» a» e -
( r < SERVICES
300+ customers 18 q-

(20+ customers Facilities GlOba“y : 2/ :

added in FY25) (14 Mfg + 4 R&D) Printed Circuit Board Box Builds Radio Frequency
\ \ Assemblies (PCBA) Identification (RFID)

|
I
I
/

|




SYRMA
SGS

Key Business Verticals

SEGMENT SELECT PRODUCTS

L
. VOYAGER

TRACKER

Fﬂ'i Industrials

Solar Tracker Compressor Controller

Automotive &
===/ Electric Mobility

i

EV chargers Battery Management System

s,

'(*— Consumer

GPON Devices RFID & FastTag Water Purifier

(7

Electric Tooth Brush

?

LT
YTl
-te o™

=) = Healthcare
& Medical Devices

Aesthetic Devices Diagnostic Devices

g Railways & IT

Signaling systems Interlocking systems Laptop Motherboard Mini PC
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What Makes Syrma the Preferred Choice of Customers? n SES

Post Sale Lifecycle Product
Support Conceptualization

End-to-End

Design

SYRMA

Long Term Customer Relationships (10+
yrs)
History of Strong Customer Retention & Loyalty

Sound Manufacturing Infrastructure

Pan-India manufacturing facilities. Ample
space for expansion

Differentiated MedTech Moat
FDA & MDSAP process & product approvals

Capabilities c .
Production One Stop Prototyping
Solution
Ell|
Engineering &

Multiple product- Precision Varying customer New Age Solutions &
oriented solutions Manufacturing requirements Know-how

Supplier Strength and Sourcing Benefits
Optimized Procurement, Bargaining Power

Strong Export Profile catering global clientele

m“
Established Global Presence
=
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Pan-India Manufacturing Footprint, Robust R&D Team & Supplier Network w'S&

14

Operational Manufacturing
Facilities

® Gurugram (HR)
%

1)160k Sq' ft ® Jodhpur (RJ)

Commissioned
Manufacturing Plant Area ® Bawal (HR)

‘ Texas, USA
‘ (Business office)

(1IN

® Baddi (HP)

b g

e, 3%
Pune (Ranjangaon)
Pune City (Design
R&D Centers Centre) (MH)

(TN
® Bengaluru (KA)

iy

537 Bengaluru (KA)

(Design Center)

Engineers™ across R&D,
Operations, Manufacturing
& other functions

ik, " I
(e, ey 7{’ Accessibility

j ‘ i
| ® Manesar (HR)
Chennai, (TN) Stuttgart, Germany
(Design Centre) ® Design

i :%A; 73’
® Chennai (TN)

Global Certifications

[ 1so | [ 1so | [IATF | [ As |

9001:2015 13485:2016 16949:2016 9100D

SYRMA

Four Dedicated R&D Facilities —
1in Germany & 3 in India

® 190 employees deployed in R&D
department, constituting 13.1% of
permanent employees

® 7 doctorate holders*

Robust Supply Chain

® Diversified supplier network—
1,800+ suppliers across 30+
countries

® Relationship with major Global
OEMs and distributors

® Cost and Delivery Efficiencies
through Global Sourcing and
Vendor Consolidation

*

10
. As on 30t June, 2025; *represents permanent employees
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9 SYRMA

Diversified Business Profile Backed by Strong Order Book Scs

Revenue () Split by Segment FY25

Railways & IT Automotive & Electric Mobility
6.6% 21.7%
Industrials
28.4% INR 37,867
mn
|
Healthcare & Medical Devices Consumer

7.7% 35.6%

Presence across sectors supports flexibility in adapting to market dynamics

Revenuef? Split by Service FY25

RFID & Magnetics
8.3%

EMS/PCBA*
91.7%

Design and R&D driven manufacturing with focus on backward integration (PCB)

Revenue *) Split by Geography FY25

Export

23.2%
Domestic

76.8%
|

Access to & track record of catering global clientele

Low Customer Concentration FY25

68.9%

55.2%

43.5%

Top 5 Top 10 Top 20

Reduced dependency facilitates business stability & aides growth

11
. *includes Box Build; (1) Revenue from Operations
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Market Outlook
& Our Strategies '




Industry Overview & Tailwinds

India’s Rising share in Global ESDM Market

Growth Drivers

Global Addition from 2024-29

25% Others

6% Europe

17% USA
42% China
(o)
45% 4%
"""" 27% | \ndi
—m— ....... - % India I
- crzop Global Add.

_____________________________________________________________________________________________________________________

India to exhibit the highest growth in the Global EMS Landscape

Expanding market size of Syrma’s focus areas

CY24 CAGR 41% e Cy25p p Industrial

USD 68 Bn

USD 148
Bn

usD
44 Bn

USD 17 Bn

1CE & Appllances

Vzg Telecom

Mobile Phones B Syrma’s focus

F @ Lighting

F iol:l_:lo! Railways & IT F ﬁ Automotive

F @ Aero & Defense

F Medical

SYRMA
n SES

Government Initiatives

P Capitalizing on government incentives such
as PLI, MSIPS, ECMS, PM E-drive and EMC

P Tax incentives, infrastructure support

Growth of loT & Smart Devices

» 1oT in industrial, automotive, consumer
segments to drive customized solutions

» Automotive loT growth driven by
connectivity, ADAS, personal Ul, etc

Export Opportunities

Rising trend of supply chain diversification

VY

India being favored as the global
alternative as part of China + 1 strategy

Increasing outsourcing by OEMs

» OEMs increasing reliance on ESDM players
for cost efficiency, scalability, supply chain
flexibility

13
. as per CareEdge Research
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Future Market Opportunities

Automotive &
Electric Mobility

&

Segment

0,
CY24 -29P CAGR* 22.3%

» PLI incentives

» Increasing electronics

GROWTH DRIVERS*

content

» Rising EV penetration

7™

0

Industrials

» Smart energy solutions
» Industry 4.0
» Renewable energy

» Infrastructure rollouts

& & Healthcare &

L:@

@ Medical Devices

36.5%

» Increasing penetration
» Regulatory push for local

sourcing

» Home & PoC diagnostics

25.1%

» Premiumization
» Increasing electronics
» loT enabled GPON, RFID,

smart devices

Railways & IT

50.4%

» PLI incentives

» Signaling modernization
» Onboard connectivity
» Data center rollouts

» Policy tailwinds

» Indigenization focus
» Geo-political uncertainties
» Emerging electronics heavy

areas (EW & CUAS)

4 N
=9 —
Charger BMS
Z
PRODUCTS 2 <o
Controller Telematics
i)
ECU Lighting
N

Indian OEM green
channel; VDA compliant

Onboard new customers;
enter new products

FUTURE PLANS

Smart meters

Smart buildings

¥

Power
management

Key supply chain partner

for Fortune 100 companies

Focus on Exports;
consolidate smart meters

. N
éf Electric Toothbrush
. .
Medical Aesthetics
%35 . .
o Diagnostics
(o]
i Patient
= Monitoring
A W,

FDA & MDSAP approvals in
place!!

Continue export focus;
leverage localization push

BLDC fans

Water purifier

Other
© appliances

Automated facilities for
high technology products

(s )

Onboard new customers;
increase content

System & Cards for
Signaling
@- Braking
Laptops
é‘=iig Servers, Memory

Safety-critical products in
Railways; work with

multiple global OEMS in IT

Expand products; increase
local content

New target segments

Supply wide range of PCBA
to various BEL units

Acquire & consolidate
defense platforms

Syrma’s strategic focus is to strengthen its presence in the non-consumer verticals, expand into new high-growth segments & strengthen its export profile

14
. New Targeted Segment  *as per CareEdge Research; *includes Consumer Electronics & Appliances (excl. mobile phones) , Telecom; (1) for MedTech facility in Pune
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SYRMA

Strategic Roadmap for Future Growth  SCS

%*(9 Value Chain Expansion

@ Capability Enhancement

Substrate .
OSAT & Compo- & Boards Design Led

ATMP NS PCB ODM | Moye up the .
(PCB) 5 value chain by leveraging

in-house capabilities

b SEBMA presence p 8 Expand presence in new

Enhance presence in industries (Defense)

high margin verticals -
industrials, auto &

; healthcare
4 N ! \_ Y,

Foray into PCB & .Components Entered PCB through
(electro-mechanical, camera, JV with Shinhyup

connectors) S Pursue inorganic growth
L ) through acquisition & JVs
across existing & targeted
verticals
5 ! N\ J
( ) 4___4___44_—4f——f// Increase share of JOHARI" wPerfectid ++

exports

@ -

Establishing Strategic Moats

Strengthening Market Leadership

Unlocking Value facilitating Margin Accretion

Entered v Established Presence
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¥ SYRMA

Board of Directors N34

Sandeep Tandon Jasbir S. Guijral

Executive Chairman Managing Director

B 18+ years of experience in electronics manufacturing sector B Around 40 years of experience in electronics design and manufacturing

m Chartered Accountant and Bachelor of Commerce (Honours) from
University of Delhi

B Bachelor of science in electrical engineering; YPO President’s Program
from Harvard Business School

m Former director of SGS Tekniks Private Limited

B Ex - Celetronix Inc., USA,

Jaideep Tandon Jayesh Doshi Hetal Gandhi

Independent Director

Non-Executive Director Non-Executive Director

m 35+ years of experience in financial
services and consulting

B Previously associated with Dalmia Bharat
Limited as a WTD and CFO

m Director of TIS International (USA) Inc.

m Masters in Electrical Engineering from
Cornell university

m Bachelors of Commerce from Jai Hind B Ex-IL&FS, CEO of ORIX
University and Bachelor of Law (general)

from University of Bombay

Smita Jatia

Independent Director

Bharat Anand
Independent Director

Anil Nair

Independent Director

m Director of Westlife
Foodworld Limited

m Bachelors of Commerce
from Sydenham College
of Commerce

m 20+ years of experience
in corporate law

m Partner at Khaitan & Co

m 20+ years of experience
in IT and consulting

m Ex—Aegis Consulting,
Director of Cisco
Systems India Pvt. Ltd.

Kunal Shah

Independent Director

m Co-founder of Dream
plug Technologies Pvt.
Limited

m Bachelor of Arts in
philosophy from Wilson
College
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Management Team

SYRMA
n SES

Sandeep Tandon

Executive Chairman

Jasbir S. Guijral

Managing Director

B 18+ years of experience in electronics manufacturing sector

from Harvard Business School

B Ex— Celetronix Inc., USA,

B Bachelor of science in electrical engineering; YPO President’s Program

35+ years of experience in electronics design and manufacturing

Chartered Accountant and Bachelor of Commerce (Honours) from
University of Delhi

Former director of SGS Tekniks Private Limited

Satendra Singh

Chief Executive Officer

B 20+ years of leading experience in Supply

Chain & Business Operations

m Ex-Nokia, Flextronics

Bijay Agarwal
Chief Financial Officer

Kapil Maini

Chief Procurement Officer

B 16+ years of experience in finance and

business strategy

B Ex-Motorola India Pvt. Ltd., Dalmia Bharat

m 30+ years of experience in Automotive,
Telecom and FMCG Industry

m  Ex- Nokia, Duracell, Eicher Motors

Nelson Rajkumar
Chief People Officer

m 22+ years of experience in HR, talent
management

m  Ex-Nokia, Airtel, Reliance

Ashwani Kumar
President — Operations

m 25+ year of experience in electronics
manufacturing

B Ex - Denso and Marelli group.

Sreedharan Narayanan Gopalan
CTO

m 20+ years of experience in the electronics

industry and research

m Experience on Celetronix with Tnadon

Lanka Private Limited

Company Presentation Jul-25




>

B SEas 5 @
; (@ @ . s
Financial ¥, @ - é‘@ -

_‘

. e - S —
Performance &) gu\] %

* \@ E
|




SYRMA

Strengthening Revenue Mix and Financial Performance n SES

Improvement in segment mix Revenue (1) (INR Mn.)
B Industrials B Automotive M Healthcare B Railways & IT Consumer |
___________________________ 37,872 I
I < 60% R : E
|
FY24 | 20.6% il 40.0% 31,710 i
I : :
\
| |
| |
FY25 | 21.7% 35.6% |
| [
| |
| | 9,531
Q1 FY26 | 33.7% I
. |
|
|
I
Strategic focus on increasing share of non-consumer verticals Fy24 FY25 Q1 FY26
EBITDA (2 & EBITDA Margin PAT & PAT Margin )
mEEBITDA (INR Mn.) -O-EBITDA Margin . mEPAT (INRMn.)  -O-PAT Margin |
: i 5.2%
3,238 ' 4.8% |
i 10.0% |
|
| 3.9% 1,845 i
| |
i :
i 1,243 i
| |
i 957 i
| ! 499
: : t
I |
' I
! |
FY24 FY25 Q1 FY26 FY24 FY25 Q1 FY26

19 : , , , : : : : —_r - ) : Company Presentation Jul-25
(1) Revenue from operations + Net Gain on Foreign Currency Fluctuations (ref: Annexure), (2) EBITDA = Profit before exceptional items & tax + Finance cost + Depreciation & Amortisation - Other income, EBITDA Margin =

EBITDA/Revenue(1) , (3) PAT Margin = Profit After Tax / Total Revenue



SYRMA

Sound Financial Position N4

ROCE®) (%) Asset Turnover Ratio(?) Debt/Equity!3)

Operating Cashflow!® Net Debt/EBITDA®)

1,765

-1,091

FY24 FY25 FY24 FY25 FY24 FY25

20 . : ) ” : : : : — Company Presentation Jul-25
(1) ROCE = EBIT /Avg. Net Capital Employed (CE) (Net CE = Net Worth + Total Debt adjusted for goodwill and unutilized IPO proceeds); (2) Asset Turnover Ratio = Revenue/Avg. Net Fixed Assets, Net Fixed Assets = Property, Plant & Equipment + Capital

WIP (3) Debt/Equity=Total Debt/ Total Equity (4) Net CFO (5) Net Debt = Gross debt — Cash & cash equivalents (C&CE), incl. liquid investments (i) Gross Debt = non-current borrowings + current borrowings (ii) C&CE includes other bank balances
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Automotive and Electric Mobility N

EV Mobility Combustion & Accessories

Dashboard &
Infotainment Battery Management System Clusters Beacon
Motor Controller Unit

A

A Engine/Fuel Control Unit

oe ] @I

sLight Controllers=

Light Controllers Charging Infrastructure Display Controller

Performance

Strategic Priorities < Million °

* Accelerate development of advanced
automotive electronics and EV charging

solutions.
* Leveraging design capabilities to support 2,515
OEMs in the shift to electric and 1,303
connected mobility.
FY21 FY22 FY23 FY24 FY25
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9 SYRMA

Consumer b SGS
PCB Assemblies Power Supplies, Modems, RFID modules for FastTAG & Smart consumer electronics, including BLDC
Hybrid STB, Wifi Routers logistics applications motors & water purification systems
i
\// o B
Strategic Priorities Performance
) —° ) X Million °
* Drive growth in consumer electronics by scaling 1oT- 13,491
enabled GPON, RFID, and smart devices.
* Capitalizing on rising domestic demand and digital
adoption
2,085 2,577
FY21 FY22 FY23 FY24 FY25
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° SYRMA
Industrials h SGS
Smart Energy Meters Industrial Power Supplies, Industrial Cleaning Connectivity
Solar Controllers
| 4 | 5G2
| [ — -
P |
Strategic Priorities Performance
- X Million °
* Broaden industrial market 10,758
presence by delivering integrated
solutions in smart metering, power
management.
3,929
* Automation for diverse sectors
including energy, manufacturing,
and infrastructure FY21 FY22 FY23 FY24 FY25
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Healthcare & Medical Devices b SLaVA

Personal Healthcare Power Supplies for High Precision Digital X-ray, Muscle Toning, Diagnostics
Devices Medical Devices Dispensers Smart Canes and therapeutic devices

Strategic Priorities Performance
i —o X Million °
2,912
* Broaden MedTech and medical device portfolio
by leveraging all inclusive regulatory expertise
and end-to-end capabilities.
1,244
FY21 FY22 FY23 FY24 FY25
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. SYRMA
Railways and IT  SC8
Signalling Systems, Door Controllers, Railway Cab Equipment and e Memory Modules Motherboards & PCB

Braking Systems for Railways Interlocking systems Assemblies

H [II%

Strategic Priorities Performance Snapshot- FY25

- % Million —°

* Strengthen leadership in railway
signaling and safety electronics.

4 Year CAGR: 68%

/ 2,493

* Expanding global IT partnerships 1,543 1,802 1,574

to deliver advanced, reliable
solutions for critical infrastructure
and connectivity.

314

FY21 FY22 FY23 FY24 FY25
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Our ESG Initiatives

ESG subcommittee in place headed by Managing
director, with brief quarterly Board updates.

Regular monitoring and measuring on Scope 1 (Direct
emission), Scope 2 (indirect emissions) across Syrma SG

S

Term Sheet in place for green energy souring for 50 Lac
units with expected start by FY26.

Registered with SBTI (Science Based target Initiative).

NNV AN

SYRMA
n SES

Diversity, women comprising >40% of the workforce.

N

€
({g-\
<¢'*"k"

Awarded by Indo American chamber of commerce and
ELCINA for the Environment and women employment.

\_/

Subscribed to Ecovadies (global platform that measures
ESG score) and achieved Bronze medal

NG

Continuous training initiatives on improving awareness

\_/
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SYRMA

Our Journey n S5S

1986 2006 Componants for 2021 2023
- 2008 P SGS Tekniks 100% subsidiary of Syrma; Acquisition of Johari

e MEPZ-SEZ

Start of Operations* (=i - EV ecosystem .
P Chennai Setup R&D centre Acquisition of Perfect ID, bolstering Digital Healthcare (now
in Germany '”VEStPrEf‘t from a RFID capabilities; New age products: Syrma Johari MedTech)
irm

5G Technology, Smart devices

Merger of wholly owned
subsidiaries SGS Tekniks
and SGS Infosystems

---------------------- with Syrma SGS.

Il

Chennai, Bawal & Manesar

2010-2014 2018 2022 2024
_ IPO Listed in the :
Setup manufacturing Setup Zone of Indian Stock Market Domestic and.

facility in Bargur & R&D Autonomous Creation OVErseas expansion 2025

department in Manesar |l Bengal (ZAC) through our VA with *

|t Eimm Bengaluru campus facilities, Shinhyup

eEE Bargur & Manesar such as the recent Electronics
acquisition of our  (Korea) for PCB

Pune facility manufacturing

Entry into New Business / _ y
Set up Manufacturing Facilit
* Value Chain Segment up ufacturing Facility

28 Company Presentation Jul-25
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Revenue & EBITDA Calculation

from

inc Forex
(INR Mn)

Syrma SGS Technology Limited FY25
Revenue Revenue From Operations 31,541.17 37,866.91
Operations Net Gain on Foreign Currency Fluctuations 168.43 5.02
Revenue from Operations inc Forex 31,709.60 37,871.93
Other Income 414.85 489.22
Total Revenue 32,124.45 38,361.15

SYRMA
n SES

Q1FY26

9,439.80
91.08
9,530.88

69.33

Syrma SGS Technology Limited

EBITDA ex
Other
Income
(INR Mn)

FY25

9,600.21

Q1FY26

Profit Before Tax (before exceptional items) 1,677.91 2,392.13
Add: Finance Costs 413.07 584.60
Add: Depreciation and Amortisation Exp. 514.85 750.69
Less: Other Income 414.85 489.22
EBITDA (Ex Other Income) 2,190.98 3,238.20

671.47

149.32

205.80

69.33

957.26
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SGS

Thank you

www.syrmasgs.com/investor-relations/

Investors Contact:

Nikhil Gupta, CFA
Head - Investor Relations

+91 114700 2122
investor.relations@syrmasgs.com
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