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Safe Harbor GROWING TOGETHER

This presentation and the accompanying slides (the “Presentation”), which have been prepared by Balkrishna
Industries Limited (the “Company”), have been prepared solely for information purposes and do not
constitute any offer, recommendation or invitation to purchase or subscribe for any securities, and shall not form
the basis or be relied on in connection with any contract or binding commitment whatsoever. No offering of
securities of the Company will be made except by means of a statutory offering document containing detailed
information about the Company.

This Presentation has been prepared by the Company based on information and data which the Company considers
reliable, but the Company makes no representation or warranty, express or implied, whatsoever, and no reliance
shall be placed on, the truth, accuracy, completeness, fairness and reasonableness of the contents of this
Presentation. This Presentation may not be all inclusive and may not contain all of the information that you may
consider material. Any liability in respect of the contents of, or any omission from, this Presentation is expressly
excluded.

Certain matters discussed in this Presentation may contain statements regarding the Company’s market
opportunity and business prospects that are individually and collectively forward-looking statements. Such forward-
looking statements are not guarantees of future performance and are subject to known and unknown risks,
uncertainties and assumptions that are difficult to predict. These risks and uncertainties include, but are not
limited to, the performance of the Indian economy and of the economies of various international markets, the
performance of the tyre industry in India and world-wide, competition, the company’s ability to successfully
implement its strategy, the Company’s future levels of growth and expansion, technological implementation,
changes and advancements, changes in revenue, income or cash flows, the Company’s market preferences and its
exposure to market risks, as well as other risks. The Company’s actual results, levels of activity, performance or
achievements could differ materially and adversely from results expressed in or implied by this Presentation. The
Company assumes no obligation to update any forward-looking information contained in this Presentation. Any
forward-looking statements and projections made by third parties included in this Presentation are not adopted by
the Company and the Company is not responsible for such third party statements and projections.




BKT|

GROWING TOGETHER

Financial Result Highlights




Standalone - Tire Business :
Financial Highlights - Q1 FY2013 CROWING TOGETHER

Rs.Crs Q1 FY13 Q1 FY12 YoY % FY12
Sales (MT) 37,001 28,709 133,040
Net Sales 830 557 2,795
Other Operating Income 2 16 25
Revenue 832 573 45% 2,820
Raw Material 483 377 1,759
(Increase) / Decrease in Stock -12 -2 -48
Employee Expenses 25 17 72
Other Expenses * 178 88 531
EBITDA 156 92 70% 506
EBITDA Margin 18.90% 16.12% 17.94%
Other Income 1 14 3
Interest & Finance Charges 6 3 18
Net Loss/(Gain) on Foreign Currency transactions and
translation 20 0 10
Depreciation 23 20 83
PBT 108 83 398
Tax 35 27 130
PAT 73 56 30% 269
PAT Margin 8.79% 9.79% 9.52%

* Increase is mainly attributable to :
i) Foreign Exchange Loss on Sales & Purchases disclosed under the head “Other Expenses” in Q1 FY13 as per revised
Schedule VI
ii) Increase in Advertisement, Publicity & Sales Promotion expense
iii)Increase in Freight & Forwarding expense




Sales Volume Break-up: Q1 FY 2013
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Channel Wise... Strong Order Book...
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51,000MT (~ Rs.1,150 Crs)
order visibility
equivalent to
4 months
of Sales Volume
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Capex Update
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120,000 MT Greenfield expansion at Bhuj, Gujarat GROWING TOGETHER

® Production of entire range of off highway products

= Emphasis on radial products and large and ultra large
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= 20 MW Captive Power Project
= Additional Rubber mixing units
=  Housing Colony and Common infrastructure
@ Funding by USD 275 mn debt and Internal Accruals
= USD 175 mn drawn in June 11
= USD 100 mn tied up in April 12 and disbursement to be
availed during the current quarter
® Commercial Production to commence by Sep 12
=  Civil & Infrastructure work progressing as per schedule
= Installation of equipments commenced at Site

= Rs 895 crores incurred till June 2013
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Achievable Production Capacity built-up GROWING TOGETHER
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276,000 MTPA : Achievable Production Capacity by FY 2015

Debottlenecking to add 12,000 MTPA capacity in existing plants in FY 13
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Volume Growth & Guidance for FY 2013



Volume Growth
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(in MT)
32,439

26,603 26,532

FY 11 FY 12 FY 13 EY 11 EY 12 v 13
Quarter 3 Quarter 4

27,825

30,586

FY 11 FY 12 FY 13 FY 11 FY 12 FY 13
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Guidance for FY 2013 GROWING TOGETHER
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Our Guidance for FY 2013 :
Sale of Tires : 160,000 MT to 165,000 MT
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For further information, please contact:

Company : Investor Relations Advisors :
Balkrishna Industries Ltd. Strategic Growth Advisors Pvt. Ltd.
Mr. B K Bansal, Director - Finance Mr. Gaurang Vasani
bkbansal@bkt-tires.com vgaurang®sgapl.net

www.bkt-tires.com www.sgapl.net
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