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Thank you for standing by and welcome to the canrfee call for analysts and investors
presented by Mr. Jayesh Shah, Director and CFOahd Limited.

At this time, all participants are in a listen-omtyode. There will be a presentation
followed by a question and answer session at whinh if you wish to ask a question

please press *1 on your telephone. Please beeatthss conference is being recorded
today.

| would like to hand the conference over to theagpe now. Over to you, sir.
Mr. Jayesh Shah:

Good morning to all of you, and thank you very mdchcoming over for the call. |
think you must have got the note that we had $entnonetheless | will go through some
of the key highlights of the Q4 as well as year ®Q1, and then talk a bit about the
outlook in the near future.

As you possibly know that we grew our top line byeay significant percentage, close to
59-60% in Q4, and the turn over for Q4 was Rs.1&@00@es and EBIDTA margin as well
grew to 14.9, that is a very high margin that wened compared to not only last year but
also the first three quarters. That number stadd/@ crores and PAT of course grew to
63 crores. There is no land sale income in thisr68es for the current quarter.

As far as the year is concerned, our top line B04€rores, EBIDTA 556 crores is 35%, it

is possibly the first time that our EBIDTA has ed 500 crores, so is our PAT, it is for

the first time our PAT is 165 crores, it was thethbat we recorded was about 120-130
crores in 2005, this is the highest ever reportefitdrom our side.

This results as you possibly know came largely bseaf the growth in the top line to
begin with, #1, our revenue in textile grew by 20%s close to 3000 crores now, our
brand and retail business as you have seen inatfierequarters had been witnessing a
very-very robust growth, this quarter it grew agairer 40% and for the whole year it
grew by 47%. Now, these combined as a result irggtoour top line by 25%. Our
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exports were about 173 and this is a good barometer from our point @fwibecause
some of the in the past if you had noticed whilsthvave been maintaining some time say
robust top line growth and some times not so robustmoderate top line growth, our
profitability has been choppy, and one of the reasehy our profits have been choppy is
that our export revenue used to be about 50%, we baen talking about it we have
been focusing about changing our focus to domesgikket, one reason is of course that
India is growing at a very-very fast pace, andgbeond is that the fluctuating rupee had
significant negative impact on our bottom line,ve® as a part of strategy are looking at
becoming more domestic focused than the exportsiatuso that is another key highlight
of the year.

If you look at the yearly margin it was 13.6% comgghto 12.5%. Now, this yearly
margin had component of textile growing from 141® and more importantly brand
growing from 5 to 8, close to 8. This 13.6 is lowan 14.9, and one of the questions
would be whether we would replicate 13.6 or 14.9®wer to that would be it would be
13.6 or 14 and not 14.9, the reason for that | nleeme cover though it | was to cover
that as a part of my outlook discussion, the redsothat would be that in the Q4 of the
last financial year there would be a some kind te#gpeffect of timing of price increases
and timing of cost increases, but as we move faiwhey would move in tandem and
they have been moving in tandem, so as a resultathehigh top line growth as well as a
very high EBIDTA growth that you saw in Q4 in peantage terms may not remain so
high though in absolute terms could be as goodcetieb

Looking at our performance for the entire year, sahthe key highlights would be that
our denim volumes grew to 26 million, that means aweraged about 104 million
annually in Q4, so that is showing a robust groart we believe that we should be able
to maintain this kind of volumes. Our khaki volwsnare also growing though now the
growth would be higher because the new capacitiec@ming on stream, most part of
last year we did not have enough to sell. So,ithas far as our two main line businesses
are concerned.

As far as brand and retail business is concerogal, revenue was over 1000 crores. Our
subsidiary, which is Arvind Brands and Arvind R&téivo companies, their turn over
was over 800 crores, balance was from our jointwes. This across the board the
growth has been very-very good and if we were flodhout what has happened in first
month of Q1, we continue to show 40-45% growth, @ of the anxieties that one had
was that would the growth rates in brand and retaiv down after the cost push that it
has witnessed in the recent past? It appears thktenis more or less absorbing the cost
increases on account of cotton and excise.

In the last year the sectors that led to highemwgroin not only revenue but also in

earnings, there are quite a few of them. One mumbrands and retail business the like
to like growth was very good at 20%, and that yan see that in margin terms from
5.7% to close to 8% on a very large 800 croresvisrg high number in terms of earnings
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that have come from there. So, that is one reagdre second reason of course is the
demand particularly from domestic markets or outile business, within textile the
denim and wovens or shirting business, both wetd@giothat we were able to charge the
kind of premium that we would want to charge foe #ind of quality products that we
supply. So, we had sort of been able to chargeeprhigher than what the cost push
warranted.

In terms of cotton situation, our cotton as you \nihe prices have been very-very
choppy. In our denim business about as a partoobaous strategy we have been
reducing the cotton and we are changing the cdtboyarn ratio so that you are not
always primarily only making 100% of cotton. Weffested for some time because
cotton yarn prices trend away faster than cottabhak we look at today because we have
now 30% of yarn coming from the market where yarogs have come down as much or
more than the cotton prices in the current last mamth, and we have been able to
contract good amount of sale for our main line bess, which is denim, at a firm price
for our export, SO we see no negatives on accolutiteocotton inventory we hold. We
believe that demand for brands and retails busiiresadia would continue, that has
double positive impact, (a) our brands and retadifess would grow, (b) our fabrics in
India would grow, and as a result we think thatskeuld be able to manage or repeat a
20+ percentage top line growth, and we think thatmargins should be protected. As
far as negatives are concerned, | think the intesés definitely be going up for two
reasons, one we have working capital needs hawengsabstantially because of increase
in cotton prices, so even if you ended up withdretisset churns you ended up with a
inflationary led higher working capital which neédd®aore outflow and as a result higher
interest cost, but we think that even in the curcEuple of more quarters we think that
the interest will remain high, (a) because now thatrowings is coming down but the
interest rates have gone up, so that is one negat\see.

One more highlight was relating to Arvind Produets,you know it is a 54% subsidiary,
we had certain reasons why we had to keep it sepéerause it has different set of
covenants on lenders, which is now over, and wetthiat by merging them it will make
our operations much easier and financially we sthéa saving anything between 6 and
10 crores. So, that we are intending to part dotihe current year, it will take about 3-6
months in terms of all the processes we will havgya through, COT approvals, and
lenders and share holder’s approval, so which vilegaithrough.

There are a few other developments which you wbale read or heard; one is on real
estate front, we are on track as far as divestngenbncerned. We have said that we
would like to improve our ROC over next 3-4 yearsake it to 17-18%. This year was a
good year in terms of we went into close to 11%nfrehat it was around close to 7-8%
last year. | think one more this year again widime more asset divestment taking place,
some more assets that are productive assets cdntmgplay, and turn over top line
coming in, we should be looking at once again astle not 2 at least 1 — 1.5% growth in
our ROC. So, one of the plans there is to divestes of the real estate and that is
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happening. We had a successful sale and joinuxentith one local group, one of the
joint ventures there we have been able to sell nioae@ 75% of the apartments and
commercial property which are being built in thegrpise. So we think that in another 6
months we should be able to sell out 100% and oaetgin should get over some time in
the next financial year and we would be bookingelto based on when the accounting
permits, about 125 — 150 crores of top line from jhint venture that we did with Safal
group. As far as TATA joint venture is concernédsia pretty large joint venture, it is
about 9 million sq.ft. It will take 5-6 years dtag in the & quarter of this year. We
think that the pricing could be anything...., we gaing to be led by our partners TATA
to decide on product and pricing, but we think ttiet pricing could be around 2000 or
2500 rupees currently as you start, so at the anhstlue the valuation could be about
2000 crores of top line at constant value overd& e And if | were to take 800 rupees of
construction to 1000 rupees of construction casuill leave out about 1000 rupees of
spread for land, which is 250, and balance forpaeners who will share 50:50 over a
period of time. This is how broadly it will workt is too early for us to say what
numbers will pan out; however, our internal caltiola says that anything between 20
and 25 rupees of present value per share is whashoald be able to get from this
particular deal over the next..., | mean it is ingen& value form, but money should
come over next 3-5 years starting with about 1002% crores coming between now and
April next financial year, it is a 12 months proges transferring the entire piece of land.
Our understanding with our lenders is that evesgiparcel we sell and whatever money
we get we would first utilize to prepay them, anel ave following that and that is what is
currently being planned.

As far as the last point is about capex, we arkitgpat spending about 300 crores in the
current financial year. It will go between setting the Bangladesh, completing the
Bangladesh denim plant. It will go to add our shg capacity and khaki capacity from
70 odd million to may be 80-85 million meters. Aitdwill go in setting up about
300,000 sq.ft. of brand and retail space. So,ntisdly we are looking at top line growth
of 20% and we are creating capacity to grow by laoi5-20% in the next financial
year, which is 2012-13.

So, all in all we are happy with the performancat twe have and of course times are
challenging and changing, but we think that neanses looking quite positive. So, with
that | close my presentation.

Hema, can you switch over to Q&A please?

Operator:

Certainly sir.
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At this time, if you wish to ask a question, plegsess *1 on your telephone keypad and
wait for your name to be announced. If you wislkedacel your request please press hash
or the pound key.

Firstin line, we have Mr. Asin Gupta from Relig&apital. You may go ahead please.
Mr. Asin Gupta:

Hello.

Mr. Jayesh Shah:

Hi, Asin.

Mr. Asin Gupta:

Yes, good morning sir. Congratulations on a veopdy set of results. Just one
clarification. | understand that we have passedbtbard resolution to raise 300 crores.
If you could give the details whether we are logkat equity or debt?

Mr. Jayesh Shah:

I should have covered this in my presentation.uélty, we are not currently as we speak
looking at raising any capital. However, we alwaysry year pass this resolution so that
in case we needed to we can quickly go over taortheket to raise funds if suppose there
is a need for us to raise because it cuts dowtirtilee However, for the next six months
at least | can tell you we are not looking at ragstapital. The way we are looking at it is
that if we can keep divesting our real estatesgerase we are raising capital.

Mr. Asin Gupta:

Right. Sir, but | was just having a look at thenters, we are already generating that
kind of cash from our internal accruals also. &@n if we are not divesting, generating
300 crores over the next one year should not liewalit

Mr. Jayesh Shah:

You are absolutely right. | mean capital is nataiely in part of our fund flow plan for

the next year that we have drawn for ourselveswea¥er, you know, we honestly were
taken aback this time from the way the cotton priceved. What essentially happened
was that on one hand the treasury was taken alsaube they had to really run around
to ensure that the cotton inventory is financedl wectkily our operating team reacted

much better and they made money on the rising fri&o, our margins improved but at
the same time what | wanted to do, | mean it wadrdarnal goal to cut our debt by 200
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current year, that unfortunately did not happerthe last quarter because of cotton
increase. So, | would think that you know not kimayy you know, one is to make top
line growth and second is to make bottom line ghowtat is part one, and the second of
course is to manage the fund flow and not havedéie component changing. So, from
that point of view we are not too sure whether Il & able to cut the debt this year or
will be able to maintain because | really do nobwrhow the cotton will behave more
particularly in the next season now.

Mr. Asin Gupta:

Right sir. Sir, you mentioned one thing, that gpahead inventory actually, so working
capital requirements may go up and this shouldltr@sa higher interest cost, but from
what | understand working capital requirement stidwdve peaked out last year with the
peak cotton prices.

Mr. Jayesh Shah:

Absolutely, so we may not need extra capital. Weaay added capital in working
capital, what | am saying is that if | cannot regliicbecause the interest rates have gone
up I will have a higher interest cost you know.

Mr. Asin Gupta:

Okay. Sir, just one last question from my sideatvkind of interest rate assumptions
have you . ..

Mr. Jayesh Shah:

Currently, we are working on or about 11.25 to Y .terest rate expectation for the
year. Currently, the Q4 was slightly lower thaattbut with the cost increases that we
have seen in the first few months | think our bualgewould we would not go wrong if
we do 11.5.

Mr. Asin Gupta:

Right sir, thank you sir. | will come back with meoquestions. Thank you sir.

Mr. Jayesh Shah:

Yes, thank you.
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Operator:

Thank you sir. Next in line we have Mr. Manish Bfsom Venture Securities. You may
go ahead please.

Mr. Manish Soni:

Good morning sir. | have certain questions regaydiour brand and retail business. It
grew by 47% last year. So, sir, | just wantedrow what kind of expectations are there
from the business going forward?

Mr. Jayesh Shah:

We are looking at another at least 40% growth ih1202.

Mr. Manish Soni:

Okay. And sir, can | know the status of stores fiaue right now in terms of EBO and
Megamart stores.

Mr. Jayesh Shah:

In terms of number of stores?

Mr. Manish Soni:

Yes sir and number of stores you are planning emop the next two years?

Mr. Jayesh Shah:

Just give me half a second, | will just open theadaVe have currently 230 EBOs in our
brands business. We have 204 Megamart storesdingl large format stores within
that included in 204, this is as of 31st March.wNgoing forward we are adding about 3
lakh square feet of retail space.

Mr. Manish Soni:

3 lakh square feet of retail space.

Mr. Jayesh Shah:

Yes that would come in form of adding about 30 pegamart stores, that is close to 40
Megamart stores, and about 90 plus EBOs.
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Mr. Manish Soni:

And sir can you break it down into large formatretoand . . .

Mr. Jayesh Shah:

In terms of you know, | would not want to get itttat specific because it is a constantly
changing number in terms of location where youwgeat, but | would say that we are
adding about 160,000 to 170,000 square feet inviegamart stores, and we are adding
about 130,000 to 140,000 square feet in our brandmess.

Mr. Manish Soni:

Okay, brand business. And sir most of the storeslavbe opening in tier Il cities or tier
I cities?

Mr. Jayesh Shah:

A lot of it, yes.

Mr. Manish Soni:

Thank you sir. That is what | needed right now.
Mr. Jayesh Shah:

Okay, thank you.

Operator:

Thank you sir. Next in line we have Ms. Nag Deapilom Capital Market. You may
go ahead please.

Ms. Nag Deepika:

Hello Mr. Jayesh. Congratulations in relating suop numbers. Just wanted to
understand what was the price increase done irye¢he and for the quarter in denim
business particularly?

Mr. Jayesh Shah:

Only I will want to just you know one caveat befdmmake this number, it is there. For
the year the price went up from 116 to 139, onlyeed is that you know the price
increase is deceptive, it has also a cost elensentf the cost comes down the price
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comes down, does not necessarily mean if | havghehprice | earn more and if | have
a lower price | earn less, but having said thatptfiee increase was 139 from 116.

Ms. Nag Deepika:
Okay 116, right. And what was the volume incréagextile business this quarter, Q4?
Mr. Jayesh Shah:

Volume increase, in denim business our volume drewm..., | have the yearly number
on hand but not the quarter. Just carry on iflyave any other question.

Ms. Nag Deepika:

My second question on denim business is you skéddarticularly textile business you
said the export, we are trying to . . .

Mr. Jayesh Shah:

Okay, | am sorry. | am just going to tell you tember. It went up from 22.8 to 26 in
denim.

Ms. Nag Deepika:

267?

Mr. Jayesh Shah:

26.

Ms. Nag Deepika:

Million meters right? Right okay. Particularly the exports we were trying to reduce
our exposure to export, one of our strategy. llyesant to know how would be the

Bangladesh Denim plant working, is it like you kntve domestic market w are trying to
support. . . .

Mr. Jayesh Shah:

What we are doing is that when we are adding capdcmean when we are growing,

one of things we are wanting to do is to move digamt export-led volumes from Indian

plants into Indian market and service our inteoral customers from our Bangladesh
plant.
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Ms. Nag Deepika:

Okay. By this way you may be even after the Basgga plant becomes operational it
would be like the similar kind exports we do in thst year would work on?

Mr. Jayesh Shah:

Sorry, I am not able to understand that. If yoa asking whether our volume exports
will rise, the answer is more or less they may riensgéatic or marginally go up. Most of
the export | mean the growth may come from the dimenarket.

Ms. Nag Deepika:

Okay. And in terms of changing the mix of cottordhe yarn in denim, what would be
the precise ratio if you could give us to get yoww for working out the prices and the
margins, and in the light of decreasing yarn priewesild the fabric margins be able to
sustain in this level or you know it will, how ane looking margins?

Mr. Jayesh Shah:

In terms of cotton to or the yarn to sales ratigidally in a rising cost prices, the
percentage is typically for because of the aritlentéte way it works, because if you
increase the price to the extent of the cost thegotages will be lower, the margin will
drop in percentage term, in unit term they may fiercanstant. In falling it will be other

way around. However, for calculating the modelydu are to take the Q3 and Q4
average, | think you will be all right.

Ms. Nag Deepika:

Okay, got it. Can you just tell us what was theemtory level of cotton at the end of
March 31, 20117

Mr. Jayesh Shah:

We constantly do based on our requirements, it lneatyvo months to three month, based
on what export orders or domestic orders we haea lable to tie up, and we also do a
mix of not buying cotton and then not buying yasnbuying yarn and not buying cotton.
So you know from that point of view it will b diffult to put a number of months, but as
we said that it was..., you can take it two and halthree months that would be a safe
number.

Ms. Nag Deepika:

And what would be the rate per kg?
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Mr. Jayesh Shah:

We would not give the inventory rate, | mean, y@s;ause buying is our, you know, we
consider it to be our USP, so we do not talk altout

Ms. Nag Deepika:

No problem. My last question is on the excise dutybranded apparels. What was
actually hit on this, what would be the revenuetipa;r and the government was also
telling we will look back on this. What is the wgid on this front?

Mr. Jayesh Shah:

The excise was increased or levied for the firsetithen they had given an abatement of
40% that got changed to 60%, now that is what isggto remain, | doubt whether it will
change now. In terms of market | think there hasnban adjustment between a retailer
or a brand and a garment maker of the margin ocdisé push and the consumer, and |
think the largest portion has gone to the consuner, | think it is not hitting the brands
or the retailer. The question or the issue onvtbey that the brand or the retailer would
have whether it would contract the demands, thatievaot know. So, hopefully no, but
that we do not know.

Ms. Nag Deepika:

Okay, fine. Thanks a lot for answering my quesies
Mr. Jayesh Shah:

Pleasure.

Operator:

Thank you madam. Next in line we have Mr. Rajeslydhathan from Toric Capital.
You may go ahead please.

Mr. Rajesh Raganathan:

Congratulations on a good set of results. | héahaguestions in relation to your balance
sheet. With respect to the slight increase in dedinly driven by increase in working
capital requirements, now that cotton prices isngodown you said it is still a bit
uncertain which way it will go, but do you have mternal plan on if cotton prices
remain where they are or they come down from nolagtwvill be the impact on working
capital? And the second question is you know if {@ok at the joint ventures that you
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have, you would have sold it partially to your jouenture partner, couple of years ago,
and then they also had a call option and you hapet @ption something like that, you
had mentioned at that time. So, can you give uspaate on where we stand on that?
And the third is you know with FDI in retail beirtglked about, how will that impact the
way you structure your businesses going ahead?

Mr. Jayesh Shah:

The first question was that it could be couple ohdred crores of debt change, if the
cotton were to remain benign, number one.

Mr. Rajesh Raganathan:
You mean they will reduce by 200 crores?
Mr. Jayesh Shah:

Yes. The second question you asked was about \egpint venture where we have a
call and put options and those kind of things, thation exists, that due date has not
come, it could be some time early next year. &tha point in time we will have to see

how it goes, but that is the situation as per atil option is concerned.

As far as the FDI is concerned, | think it has bigethe offing for a very-very long time
as you know, hopefully it will come. We thoughattyou know rather than react to the
situation we decided to create vehicle and be réadhe able to raise capital for fueling
40 and 50% growth and possibly even higher growtbrand and retail business, and if
we needed capital, currently the capital gets ftbentextile business support set. So, if |
could do a logical fund raising there, we have laicle now in our subsidiary to be able
to do that. So, we would look at such opportusitiery-very seriously. We are only
hoping that this stock gets converted into reatitgome form.

Mr. Rajesh Raganathan:

Your Capex for this year, could you just give umeanumbers and how much goes into
the textile business, and how much goes into ttaglfimand business?

Mr. Jayesh Shah:

About 70 to 80 out of about 300 that we talked 326,talked, will go into retail and
brand business. There is also a working capitakase you know 40% top line growth
in brand and retail would necessitate working @pitSo, between the two the capital
need may be higher, you know, so from that pointietv | would say about 100 odd
crores will be needed by our brand and retail gsnn the current year, so which is
what could get in a way supported if the capitaldfuaising can happen.
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Mr. Rajesh Raganathan:

And when you merge Arvind products with yourselhaw will be the impact on your
debt?

Mr. Jayesh Shah:

Well, the debt that you are saying is consolidatelot, so it does not change.

Mr. Rajesh Raganathan:

Arvind products today debt is not consolidated wyibl, right?

Mr. Jayesh Shah:

The debt you are saying 2211, it is consolidatddd,d® it includes everything.

Mr. Rajesh Raganathan:

It includes Arvind products debt also. How muclhiat, for my interest?

Mr. Jayesh Shah:

125 or 130 or something like that.

Mr. Rajesh Raganathan:

Okay. And if you look at the textile business, thargins have been quite good, driven
by strong demand, and also there have been sondepr® in Pakistan whereby you
know their ability to export either due to cottondue to their own domestic issues has
been impacted and prices from China also going@gn you give us a view on how the
comparative scenario will evolve over the next 1énhths and whether there is a longer
term opportunity here or it is just cyclically weean a straight path and we expect that
you know things will go back to where they were glewf years ago?

Mr. Jayesh Shah:

You know, | mean | am going to give an answer hwiilljust put a caveat before that. It
is a very fragmented industry as you know, so ttdoees very difficult to collect the
data. The best way of knowing what could happeto italk to our customers. Now,
what we have done is that sort of talked to sevafralur customers as to what they are

looking in terms of medium term. How are they logkin terms of their strategy to buy.
And without an exception | could tell you, withcan exception, the customers are of the
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view that they would want to buy more from Indiaddess from China. The reason
being that, | mean there are three reasons, dhati€hina is becoming expensive as you
know, we get to hear that in the cost increases Hhppened in the last four to five
months, in the last financial year, where the gojtst went vertically up, lot of Chinese
mills renneton their contracts. Now, that is not somethingohhibecause this | know
because lot of customers in the last quarter caaya@g we just need an emergency
supply. Now, those kinds of things shakes up, kaw, though the first attractiveness
is always a price, but people would always thin&tth is not a very good idea to in
typical sense keep all the eggs in one basket. wBdyelieve that export sales looking
good because some other countries are not loolkingoed, number one. We also
believe that Indian market is up for a big positaigprise and it is driven by all the
macro level stuff you know about our growth ratel aur middle class and everything
that is true, it is also driven by the fact that thiay retail is growing, organized retail is
growing, it kind of increases the impulsive deman@he impulsive consumption is
increasing because the retail is growing so rapidy, people are able to go around and
visit the shops and end up buying. So, we arenge&i across you know segments a
very-very very positive demand coming from the &mdmarket. So, it is true that textile
has been a very choppy industry, it is true thatdthave not been consistent two or three
good years, | think, but if you look at what is paping at a macro level internationally
and if you look at a very subtle but now very vigilthange which has happened in
Indian demand and Indian consumerism, | think wiebe that that would be a very
good three-year period for textile industry in geth@nd Arvind in particular.

Mr. Rajesh Raganathan:

Okay. And when you say 40% growth in the domeastail business, how much of that
is driven by same stores sales versus your 30G§0&re feet expansion?

Mr. Jayesh Shah:

As we said last year, we did 47% growth, out ofckl20% came from the same stores.
Mr. Rajesh Raganathan:

And this year, | mean your forecast?

Mr. Jayesh Shah:

This year we hope to achieve 15% like to like glawt

Mr. Rajesh Raganathan:

Okay. And that is despite the higher prices, yauret, so far in April and May you are
to seeing any impact on volume?
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Mr. Jayesh Shah:

Actually we saw a robust 40% April growth. So,ttkiead of, but just one again caution
is that April is not a representative of a full togrease, it is partial, because not all the
merchandise that were in the retail shop were higher MRP. Some of the MRP
increases have taken place later on and | thinknyay see a complete MRP increase in
July.

Mr. Rajesh Raganathan:
Okay. So, apart from interest rate going up, ahgiorisk that you see in the business?
Mr. Jayesh Shah:

We see, you know, the one issue that would be, addMove a steady or a rising or a
gradually rising or a gradually falling cotton. Very choppy situation, you know, it
upsets the calculation and pricing not only forbus$ also our customers. For example,
every brand and retailer does not know what toeptheeir autumn winter collection
because we do not know what could the cotton bgpadknow if 5 or 10% increase you
could budget, a 50% increase suddenly just updetiseanumbers. So that holds good
for everyone. So, it just puts extra pressure ®imuerms of preparing a very dynamic
and very what you call volatile scenario buildirayt apart from that demand being
strong finally everything works.

Mr. Rajesh Raganathan:

And you probably watch cotton a lot closer thanaas) you give us some idea of where
cotton is going?

Mr. Jayesh Shah:

Cotton, it had gone up very sharply and it had gsbmg to do with some kind of low

borrowing cost globally where all commodities weptand so did cotton. | think it has
softened, it has come down. Neither in the pewbeére it went up and nor in the period
where it has come down the demand has been diffeters more of how much money

funds or someone is borrowing and putting in cott@rsus how much it is now
withdrawing from cotton. So, beyond that . . .

Mr. Rajesh Raganathan:

But what about the supply?
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Mr. Jayesh Shah:

Supply has been very good. There were certainupg&dike there were hiccups in
Pakistan earlier, now if you look because there thissflood if you remember last year,
and there was that in some parts of China some storn in the last year. But you
know the forecast is a growth of 15% of acreageeumdtton globally. The July is the,
you know, the cotton the first arrival starts irsfithing happens in Pakistan followed by
India and China, and July is the first indicatibattcomes from Pakistan. Pakistan is as
projected 15% higher, okay, so demand supply |opki® okay.

Mr. Rajesh Raganathan:

Okay. And if cotton falls, will you have any prelohs with account receivables or you
know any inventory liquidation issues?

Mr. Jayesh Shah:

No, | mean, see as we said that March end we hé&aircenonths, today we have say two
to two and half months of inventory. We alwaysééwo to two and half months of you
know what you call order in hand for our customers.

Mr. Rajesh Raganathan:

No, what | mean is if some of your customers hawabte booked or some of your
wholesalers say punting on cotton and they hawantial issues. Do you see that . . .

Mr. Jayesh Shah:

It will not be so, because it is not going to Beslthe fluctuation in the price of the final

product could be 5 to 7%, it will not be, because ¥now cotton is a part of our total

selling price. So, the fluctuation in selling @ricould be 5 to 7%, there would be you
know typically what would happen that when the @otprices or any commodity falls,

the first tendency is to wait for a further falldanot buy. So, that inventory corrections
would happen. So, we have to build that in. Swglas that is built in your plan and
secondly so long as you know that the retail dfetes good, it will be a period of two to

four weeks in which this will get corrected.

Mr. Rajesh Raganathan:
But that is something which you are planning for?
Mr. Jayesh Shah:

Absolutely.
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Mr. Rajesh Raganathan:

Thank you so much for your patient answers and waghbest of luck for the year.
Mr. Jayesh Shah:

Thank you.

Operator:

Thank you sir. | repeat participants who wish $& a question, please press *1 on your
telephone keypad and wait for your name to be amcexl

Once again, participants who wish to ask a quesptease press *1 on your telephone
keypad and wait for your name to be announced.

Next in line we have Mr. Vinit Sambre from DSP Btemck. You may go ahead please.
Mr. Vinit Sambre:

Good morning sir.

Mr. Jayesh Shah:

Good morning.

Mr. Vinit Sambre:

Just one clarification; in your breakup of the mawes, the branded garments is the total
branded sale. Am I correct on that?

Mr. Jayesh Shah:

In which . ..

Mr. Vinit Sambre:

Sir, let us say in the quarter, the branded garrmesgtkup is 191.71 crores versus . . .
Mr. Jayesh Shah:

That is purely subsidiary.
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Mr. Vinit Sambre:

That is only the subsidiary?

Mr. Jayesh Shah:

Yes the joint ventures are not part of that.

Mr. Vinit Sambre:

Okay, so where is that reflected then?

Mr. Jayesh Shah:

See if you see, if you go to the slide which haseachart on revenue, if you go to that
slide it will..., unfortunately it is for the year thi you, but you know we are breaking it
down into brands and retail and we have a brands S¥, that is how it gets broken
down, but if you so like | can give you, | can semad out brand and retail for the quarter
and brand and retail JVs for the quarter. | wallttat.

Mr. Vinit Sambre:

Okay, yes, that is it. Thank you very much.

Mr. Jayesh Shah:

Okay.

Operator:

Thank you sir. Sir, there are no further questio8bkall | announce once again.

Mr. Jayesh Shah:

Yes, thank you very much and we can close.

Operator:

Okay. That does conclude our conference for todalzank you for participating on
Reliance Conferencing Bridge. You may all discanmsw.
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