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The Manager, The Manager,

Listing Department, Listing Department,

BSE Limited, National Stock Exchange of India Ltd.,
Phiroze Jeejeebhoy Tower, Exchange Plaza, 5 Floor, Plot C/1, G Block,
Dalal Street, Bandra - Kurla Complex, Bandra (E),
Mumbai 400 001. Mumbai 400 051.

BSE Scrip Code: 542772 NSE Symbol: 3600NE

Dear Sir / Madam,

Subject: Investor Presentation on unaudited financial results for the quarter and nine months ended
December 31, 2023

Pursuant to Regulation 30 of the SEBI (Listing Obligations and Disclosure Requirements) Regulations,
2015, please find enclosed:

1. Results Update containing update on unaudited financial results for the quarter and nine months
ended December 31, 2023, as ‘Annexure I’; and
2. Investor Presentation for the quarter and nine months ended December 31, 2023 as ‘Annexure

.

The aforesaid Result Update and Investor Presentation shall be uploaded on the website of the Company
at 360.one/investor-relations.html.

Please take the same on your records.

Thanking you.
Yours truly,

For 360 ONE WAM LIMITED

(formerly known as IIFL Wealth Management Limited)
ROHIT
SHRINIWAS
BHASE

Rohit Bhase
Company Secretary
ACS: 21409

Encl.: As above

360 ONE WAM LIMITED (Formerly known as IIFL Wealth Management Limited)
Corporate & Registered Office: 360 ONE Centre, Kamala City, Senapati Bapat Marg, Lower Parel (West), Mumbai - 400 013

Tel (91-22) 4876 5600 Fax (91-22) 4646 4706 Email secretarial@360.one www.360.0ne CIN:L74140MH2008PLC177884
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360 ONE WAM Ltd. Results Update - Q3 FY24

Key Highlights

Q3 Total Revenues at Rs 467 Crs - up 13.9% YoY and 5.7% QoQ

Q3 PAT at Rs 194 Crs - up 7.7% YoY and 4.7% QoQ

9M PAT at Rs 561 Crs (up 9.3% YoY)

ARR AUM at Rs 2,20,768 - up 32.6% YoY and 9.0% QoQ

Board approved interim dividend of Rs 4.5 per share

Quarterly Update

Rs in Crs. Q2FY24 |Q3FY24 | Q-0-Q% |Q3FY23 | Y-0-Y% [OMFY23 |[9OMFY24 | Y-0-Y%
Revenue from Operations 427 439 2.8% 415 5.9% 1,172 1,272 8.6%
Annual Recurring Revenue

296 315 6.3% 276 14.1% 784 894 14.1%
(excl. Carry Income)
Annual Recurring Revenue

15 24 53.9% 30 -19.6% 108 79 -26.7%
- Carry Income
Transactional / Brokerage | ;¢ 101 | -129% | 110 -7.8% 281 299 6.6%
Income
Other Income 14 27 96.9% -5 - 12 69 502.9%
Total Revenues 441 467 5.7% 410 13.9% 1,184 1,342 13.4%
Total Expenses 214 232 8.0% 186 24.3% 533 656 23.0%
Operating Profit Before 0 0 0
Tax (OPBT) 213 208 2.4% 229 9.0% 639 616 3.5%
Profit before Tax (PBT) 227 235 3.6% 223 5.3% 650 686 5.4%
Profit After Tax incl. OCI 185 194 4.7% 180 7.7% 513 561 9.3%




Mr. Karan Bhagat, MD & CEO, 360 ONE WAM:

Key Highlights during the Quarter

o The wealth and asset management industry in India remains resilient amidst global uncertainty. India's strategic
position in the Emerging Markets (EM) space has garnered international investor confidence. Domestic investors
continue to exude confidence in both the private and public markets.

e Overwhelming response to 360 ONE Prime NCD issue: The recent oversubscription of 360 ONE Prime’s maiden
Public Non-Convertible Debentures (NCDs) within a single day serves as a testament to the trust and confidence
in our brand.

e Awards: During the quarter, 360 ONE received 10 awards, including the Best Domestic Private Bank - India, by
Asian Private Banker, which is one of the industry’s most prestigious awards globally. The awards are a testimony
to the firm’s excellence, growth, and agility.

360 ONE’s Favourable Client Mix

e We continue to build deep client relationships and successfully onboarded 400+ clients with AUM exceeding Rs 5
Crs in ARR assets during 9M FY24. This particular client segment now constitutes 95%+ of the Wealth ARR AUM.

e We anticipate the wealth of the Ultra HNI client segment (with investible surplus over Rs 25 Crs) and HNI segment
(with investible surplus between Rs 5 - 25 Crs) to clock CAGR of 13-15%. This projection is notably higher than the
overall economic growth rate.

e Inalignment with our expansion objectives, we are proactively making strategic investments to enhance both our
platform and workforce. We continue to be a ‘company of choice’ for senior industry talent. Specifically, we have
welcomed multiple senior hires during 9M FY24 within the Wealth Sales teams. Moreover, the average tenure at
Partner and above levels stands at an impressive 8+ years, while the attrition rate remains significantly low.

360 ONE's Areas of Focus

e While the macroeconomic landscape remains favourable, our commitment remains steadfast in identifying
optimal bottom-up opportunities within this broader context. Whether in equities or credit, our emphasis is on
identifying opportunities with the potential to outperform broader markets. We firmly believe that combining a
long-term perspective with an alpha-seeking approach is integral to achieving the most favorable risk-adjusted
returns for our investors. All our AMC strategies aim towards this objective.

e We remain focused on expanding our domestic coverage in Tier 2 and 3 cities through a hub-and-spoke model.
Concurrently, we are enhancing our global footprint. The upcoming launch of a digital-first HNI platform in the
Q1 FY25 reaffirms our commitment towards the evolving needs of our clients.

For further information, please contact:
Mr. Akshay Gavankar

Email: ir@360.one
Phone: +91 86558 09111

Click here to register for conference call Click here for investor presentation

360 ONE WAM Q3 FY 24 Analyst Conference call is scheduled for Friday, 19t" January, 2:00 PM IST



mailto:ir@360.one
https://ind01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fus02web.zoom.us%2Fwebinar%2Fregister%2FWN_wPYL3afjRyaiB_d14mWMhw&data=05%7C02%7CAkshay.Gavankar%40360.one%7C9aa50fe8ecde40215ea308dc0b8e69b8%7Cdce63a7a5aba47b9875f9f1515991fb5%7C0%7C0%7C638397953581478614%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C3000%7C%7C%7C&sdata=Biag3TISW55NNJyUb3PHtMWTDfBJ94%2BsagGutPkQZ30%3D&reserved=0
https://ir.360.one/
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360 ONE’s unique proposition has been created with deep, competitive
moats that we have built since our inception

Sharp focus on wealth and asset
management - deep research and
no conflicts of interest

Deep, long-standing client
relationships that have grown with
us based on trust, investment
rigour and delivered performance

Deep culture of innovation in
product development, and in
anticipating and responding to our
clients’ needs

Our Competitive Moats

The 360 ONE Proposition

‘Always On’
Performance aporoach to
Plus - Long Term PP
focus clients &
stakeholders

Pioneering the move to
Advisory with transparent and
aligned interests with clients

Ability to hire and retain the
best talent - across sales,
investments and operating
teams - as the firm of choice

Robust and resilient investment
and risk management
processes across our business
domains

360 ONE



Our leadership position in the focus business areas provide significant
growth opportunities over the near and long term

Ultra-High Net
Worth segment

Wealth
Management

High Net Worth
segment

Alternates

Asset
Management

Mutual Fund

Deepening of existing client relationships and expand wallet share

Expanding geographical footprint — coverage for next 15-20 domestic locations and 2
overseas hubs initiated

Strengthened advisory proposition to win mandates and additional client share

High potential opportunity; Significant digital enablement through industry-first features
Proposition, platform in pilot phase; Go to market and sales teams is under build out
On track for Q1 FY25 roll-out

Strong traction across current strategies — Listed, PE, Private Credit, Real Assets
Institutional mandate opportunities — Deep interest & engagement across global markets
New asset-class strategies and product / thematic opportunities — ongoing assessment

Selective build outs; but continue to be on lookout for differentiated opportunities
Continued buildout of select distribution reach with domestic intermediaries specially
with individual MF distributors

Selective product launches with optionality of growing presence further

360 ONE



Business Snapshot - Q3 FY24

Total ARR Net Flows -
INR 9K cr in Q3 FY24 Asset Management

INR 152k cr / $18bn ARR AUM INR 69k cr / $8.3bn ARR AUM

INR 8K cr ARR Net Flows in Q3 FY24 | ﬁ:'; ;;li’("" INR 1.1K cr ARR Net Flows in Q3 FY24
Cr
INR 319 cr / $38.4 mn INR 120 cr / $14.2 mn
Op. Revenue in Q3 FY24 Op. Revenue in Q3 FY24
TBRAUM e
7,000+ Relevant Families INR 233k cr 186k + Folios
Distribution, Brokerage, Advisory, AIF, PMS and Mutual Funds
Lending & Estate planning Total AUM - INR 454k cr / $54.6 bn
N
32.6% 77% 64bps 100+
YoY Growth in ARR Revenue as a % of @ ARR Retention Q :;ir:gg:dcs::;:;:ﬂiz;
N ARR AUM Total Operating Revenue
Ml =
49.6% 7.7% A 28.9% % 4.5 per share
Cost to income ratio YoY Growth in Return on tangible equity 4t Interim Dividend for FY24

Profit after Tax

360 ONE



Key Financial Highlights (1/2)

* Continued focus on Annual Recurring Revenue Assets - ARR AUM up 32.6% YoY at Rs 2,20,768 Crs with
active ARR AUM at Rs 1,85,893 Crs

* ARR Net flows at Rs 8,865 Crs for the quarter, and Rs 27,583 Crs for 9M FY24

Total AUM up 31.7% YoY at Rs 4,563,886 Crs

AUM

ﬁ * In the first 9 months of the current financial year, additional 400+ clients with Rs 5 Crs+ ARR AUM have
been onboarded; Clients, having ARR AUM above Rs 50 Crs, increased by over 100 for the same period

 Clients, having total AUM of 5 Crs+, stand at 3,750+ and account for 97% of Wealth AUM (excl. custody)

* ARR Revenue is up 10.8% YoY and up 8.6% QoQ at Rs 338 Crs, and up 9.2% YoY at Rs 973 Crs in 9M FY24,
led by growth in assets across business segments and healthy retentions on Active ARR AUM

e
e

* Revenue from Operations is up 5.9% YoY and up 2.8% QoQ at Rs 439 Crs, and up 8.6% YoY at Rs 1,272 Crs
for 9M FY24

REVENUES

% * Total Revenues are up 13.9% YoY and 5.7% QoQ at Rs 467 Crs and 13.4% YoY at Rs 1,342 Crs for 9M
FY24, also supported by higher other income

360 ONE



Key Financial Highlights (2/2)

» Total Costs are up 8.0% QoQ to Rs 232 Crs due to addition of multiple large teams in the wealth segment
and investment in the HNI and Global business segments

* During FY24, at the Partner & above level, 35+ new hires are being onboarded in the Wealth Sales teams;
@ additionally, average tenure at this level remains high at 8+ years, with attrition at <4.5% (annualized)

* Employee costs stood at Rs 172 Crs (+8.1% QoQ), while Administrative costs at Rs 59 Crs (+7.7% QoQ)

AY
COST

Cost to Income ratio stood at 49.6% in Q3 FY24; for 9M FY24, C/I ratio reduces to 45.4% if we exclude the
additional costs related to new business segments as well as specific senior Wealth Sales teams

 We expect to gradually reduce the C/I ratio with the ramping up of the corresponding revenues to our
new hirings and strategic initiatives

 PBT is up 5.3% YoY at Rs 235 Crs, and up 5.4% at Rs 686 Crs for 9M FY24

PAT remained strong at Rs 194 Crs, up 7.7% YoY, and up 9.3% YoY at Rs 561 Crs for 9M FY24

PROFIT

1 I e + Tangible RoE is at 28.9% vis-a-vis 28.6% in Q3 FY23

360 ONE
6



Consolidated Business Summary

Particulars (Rs. Crs.) Q2 FY24 Q3 FY24

2,02,536

ANNUAL RECURRING REVENUE ASSETS
REVENUE

Annual Recurring Revenues (excl. Carry Income)
Annual Recurring Revenues - Carry Income
Transactional / Brokerage Revenue
Total Revenue from Operations

Other Income

RETENTION

Average Annual Recurring Assets

Retention on ARR Assets (incl. Carry Income)
Retention on ARR Assets (excl. Carry Income)
COSTS

Employee Costs

Fixed Employee Costs

Variable Employee Costs

Employee ESOP Costs

Admin and Other Expenses

PROFIT METRICS

Operating Profit before Taxes (OPBT)

Profit before Taxes (PBT)

Profit After Tax (PAT incl OCI & FCTR)

Cost to Income Ratio

ROE

ROE Ex Goodwill & Intangibles

441
296
15
116
427
14

1,93,126
0.64%
0.61%

214
159
121
29
9
55

213

227

185
48.6%
22.8%
28.3%

2,20,768

467
315
24
101
439
27

2,11,245
0.64%
0.59%

232
172
125
35
12
59

208

235

194
49.6%
23.4%
28.9%

QoQ %

9.0%
5.7%
6.3%
53.9%
-12.9%
2.8%
96.9%

9.4%

8.0%
8.1%
3.0%
21.9%
30.1%
7.7%

-2.4%
3.6%
4.7%

Q3 FY23

1,66,494
410
276

30
110
415

-5

1,567,491
0.78%
0.70%

186
132
92
34
6
54

229

223

180
45.5%
23.5%
28.6%

YoY %
32.6%
13.9%
14.1%
-19.6%
-7.8%
5.9%

34.1%

24.3%
30.7%
36.0%
3.1%
110.3%
8.7%

-9.0%
5.3%
7.7%

9M FY23

1,66,494
1,184
784
108
281
1,172
12

1,47,414
0.81%
0.71%

533
388
271
100

17
145

639

650

513
45.1%
22.6%
27.4%

2,20,768 32.6%
1,342 13.4%
894 14.1%
79 -26.7%
299 6.6%
1,272 8.6%
69 502.9%
1,93,825 31.5%
0.67% -
0.61% -
656 23.0%
484 24.7%
354 30.9%
101 0.7%
29 67.6%
172 18.5%
616 -3.5%
686 5.4%
561 9.3%
48.9% -
23.2% -
28.7% -

7
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O9M FY24 Total Costs (as a % of Total Revenue)

—
1.29% E— —

1.2% 1.1%
36.1%
0 33.3%
9M Total Costs HNI segment Global business Additional Sr. teams in 9M Total Costs
UHNI segment (existing business)

Employee Costs Admin & Other Expenses

* In line with 360 ONE's overall strategy,

the company continues to invest for long
term value creation

Given the need for professional wealth
management from domestic clients and
our superior ability to service in-house
clients with global presence, we are
keen to develop our capabilities in the
new businesses. We are on track to
launch the HNI coverage in Q1 FY25

35+ new hires (at Partner & above level)
are being onboarded in FY24 to drive
these businesses as well as investment
in our existing UHNI Wealth proposition

This buildout has led to rise in the C/I
ratio in FY24, which is expected to
normalise as corresponding revenue
begins to accrue

360 ONE



Segmental Business Snhapshot - Quarterly

ARR AUM ARR NET FLOWS ARR REVENUE ARR RETENTION
Particulars (Rs. Crs.) Q2 FY24 Q3 FY24 Q2FY24 | Q3FY24 | 9MFY24 | Q2FY24 Q3FY24 | 9MFY24 | Q2FY24 A Q3FY24 A 9MFY24

Wealth Management 1,38,243 1,51,614 7,896 7,724 27,350 197 218 618 0.61% 0.60% 0.63%
Asset Management 64,293 69,154 -2,153 1,141 233 114 120 355 0.71% 0.72% 0.74%
Totals 2,02,536 2,20,768 5,743 8,865 27,583 311 338 973 0.64% 0.64% 0.67%

WEALTH MANAGEMENT (Rs.Crs.) | Q2FY24 | Q3FY24 | 9MFY24 ASSET MANAGEMENT (Rs. Crs.) Q2 FY24 Q3FY24 | 9MFY24
Revenue from Operations 313 319 917 Revenue from Operations 114 120 355

ARR Revenue 197 218 618 ARR Revenue 114 120 355

TBR Revenue 116 101 299 TBR Revenue - - =
Other Income 12 24 62 Other Income 2 3 8
Cost 158 171 486 Cost 57 60 171
Profit before tax 168 172 493 Profit before tax 59 63 192

9 360 ONE



ARR AUM Segmental Snapshot - Wealth Mlanagement - Quarterly

ARR AUM Build up - Q3 FY24 I Revenue Build up - Q3 FY24
PRODUCTS (Rs. Crs.)
Opening AUM Net Flows MTM Closing AUM I Average AUM | Retentions Revenue

TOTAL (ARR) 1,38,243 7,724 5,646 1,51,614 1,44,903 0.60% 218
360 ONE Plus 62,668 8,139 2,818 73,625 67,476 0.19% 32

Discretionary (PMS) 9,684 - - 9,216 9,664 0.44% 11

Non-discretionary (RIA / PMS) 43,628 - - 52,397 48,818 0.17% 21

Corporate Treasury 9357 - - 12,012 8,994 0.03% 1
Distribution Assets Earning Trail Fees 70,265 -869 2,829 72,225 71,782 0.58% 105

Mutual Funds 34,541 - - 34,410 35,5624 0.41% 36

Managed Accounts 35,724 - - 37,814 36,257 0.75% 68
Lending Book 5,310 455 - 5,764 5,646 5.75% 82

10
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ARR AUM Segmental Snapshot - Asset Management - Quarterly

ARR AUM Build up - Q3 FY24 I Revenue Build Up - Q3 FY24
ASSET MANAGEMENT (Rs. Crs.)
Opening AUM Net Flows MTM Closing AUM ‘ Average AUM Retentions Revenue
TOTAL (ARR) 64,293 1,141 3,720 69,154 66,342 0.72% 120
Discretionary Portfolio Manager 21,792 716 2171 24,679 23,102 0.47% 27
Standardized 5,741 - - 6,253 5,888 0.94% 14
Institutional Mandates 16,050 - - 18,426 17,215 0.31% 13
Alternate Investment Manager 35,633 -667 880 35,845 35,621 0.93% 83
Listed Equity 3,606 - - 3,638 3,393 1.49% 13
Private Equity 20,759 - - 20,526 20,655 1.05% 54
Credit & Real Assets 9,966 - - 10,201 10,072 0.58% 15
Customized Multi-Asset 1,384 - - 1,580 1,501 0.39% 1
Long Short 18 - - - - - -
Mutual Fund Manager 6,869 1,091 669 8,629 7,618 0.49% 9
Listed Equity 5,009 - - 6,630 5,785 0.59% %
Debt & Hybrid 1,121 - - 1,234 1,183 0.23% 0.7
Liquid Funds 739 - - 765 650 0.11% 0.2

11
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Combined Active ARR Assets

ARR AUM Build up - Q3 FY24 I Revenue Build up - Q3 FY24
PRODUCTS (Rs. Crs.) R
Opening AUM | Closing AUM I Average AUM | Retentions (Excl. Carry) « Active ARR Assets exclude ~34K
TOTAL (Combined Active ARR) 1,71,752 1,85,893 1,80,315 0.69% 314 AUM  comprising  of ~ non-fee
bearing assets, treasury / other
Wealth Management 1,08,216 1,17,504 1,14,623 0.71% 204 assets with fee <5 bps, and liquid
Discretionary (PMS) 9,684 2,216 9,664 0.44% 11 funds
Non-discretionary (RIA / PMS) 22,958 30,299 27,532 0.30% 21 * 65%-/5% of the non / low-fee
bearing assets reflects the lag
Mutual Funds 34,541 34,410 35,524 0.41% 36

between flows coming from new

Managed Accounts 35,724 37,814 36,257 0.59% 54 clients and it's conversion to
regular yielding ARR AUM or flows

Lending Book , , 5.75% 82
ending =0 5310 2764 2,646 under select old mandates that
Asset Management 63,536 68,389 65,692 0.67% 110 are continuing at low legacy
Listed Equity 30,115 34,645 32,084 0.60% 49 retentions
. . « Strategic initiative underway on
Private Equity 20,759 20,532 20,660 0.86% 45

converting the low-yield bearing
Credit 7,006 7,277 7,128 0.58% 10 AUM / clients to regular
retentions under the appropriate
engagement model

Real Assets 4,272 4,355 4,319 0.46% 5

Customized Multi Asset 1,384 1,580 1,501 0.39% 1

12 360 ONE



Capital Allocation & Dividend History

Net Worth
Wealth Management 658 Crs
Lending 1,449 Crs

Asset Management 255 Crs

Fixed Assets 341 Crs

Goodwill + Intangibles 633 Crs

3,337 Crs

i

Consistent Dividend History

Total FY 21

Total FY 22

Total FY 23

Total FY 24 till date
First Interim Dividend (May 2023)
Second Interim Dividend (July 2023)

Third Interim Dividend (Nov 2023)
Fourth Interim Dividend (Jan 2024)

17.5
13.8
17.3
16.5

4.0
4.0
4.0
4.5

* Dividend of Rs. 4.5 will reduce Tangible Net Worth to Rs

2,542 Crs.

» Dividend payout is proposed to continue at ~70-80% of

PAT
* Q3 FY24: RoE - 23.4%; Tangible RoE - 28.9%

360 ONE



We valued your trust.

You valued our commitment.

Best Domestic Bank
- India

pJ W
“AA) (LL"

Asiamoney Private Banking
Awards, 2023

Best Domestic Bank
- India

\*\l‘ \r
3\ 4
AA> (LL

Best Private Bank for
Wealth Creation &
Preservation

v Best Pure-Play Private W
\‘ Bank - Ingdia ‘,

Global Private Banking
Innovation Awards 2023

Best Private Bank
HNWIs, India

RJ 4

The Asset Triple A Private Banking and
Wealth Management Awards, 2022 and 2023
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AWARDS
IN 15 YEARS

A big thank you to all our clients,
shareholders, investors and
employees - for believing in us.



Link to download data book

Data reported across previous quarters is now continued to be reported in a Data Book, maintained in an
excel format on our website. The Link for the data book is hosted below.

Contents of the Data Book:
Re-classified Result Table

Consolidated Data

Segmental - Wealth Management
Segmental - Asset Management
Balance Sheet

PPT Data Tables

N o o k& 0~

Details of Funds which may accrue carry income

Click here to access the Databook
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Disclaimer

This document is for the personal information of the authorised recipient(s) and does not construe to be an offer or solicitation of an offer to buy/sell any securities. It does not
construe to be any investment, legal or taxation advice or recommendation in relation to holding, purchasing or selling securities or other financial products or instruments in any
jurisdiction. The documents is not for public distribution and should not be reproduced or redistributed to any other person or in any form without 360 ONE's prior permission.

It is not directed to, or for any use by, any person or entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction, where such distribution,
publication, availability or use would be contrary to local law, regulation or which would subject 360 ONE to any registration or licensing requirement within such jurisdiction. The
securities described herein may or may not be eligible for sale in all jurisdictions or to certain category of investors. Persons in whose possession this document may come are
required to inform themselves of and to observe such restrictions.

Any action taken by you on the basis of the information contained herein is your responsibility alone and 360 ONE and its subsidiaries and affiliates or their respective employees
or directors will not be responsible or liable in any manner for the consequences of such action taken by you. 360 ONE or any of its subsidiaries or associates or their respective
directors or employees shall not be in any way responsible for any loss or damage that may arise to any person from any inadvertent error or omission in the information
contained in this document. The recipients of this document should rely on their own investigations or advisors. 360 ONE and/or its subsidiaries and/or its affiliates and their
respective directors or employees may have interests or positions, financial or otherwise, in the securities mentioned in this document.

The information contained herein has been prepared to assist interested parties in making their own evaluation of 360 ONE and while reasonable endeavours have been made to
present reliable data so far as it relates to current and historical information does not purport to be complete or to contain all information that a prospective investor may desire
or that may be required in order to properly evaluate the business, prospects or value of 360 ONE. In all cases, interested parties should conduct their own investigation and
analysis of 360 ONE and the data set forth in this document. The information and opinions contained in this document are provided as at the date of this document and are subject
to change without notice. We do not undertake responsibility to update any information contained herein. Securities investments are subject to market risks. As with any securities
investment, the value of a security can go up or down depending on the factors and forces affecting the capital markets. In considering the prior performance information
contained in this document, prospective investors are reminded that past performance is not necessarily indicative of future results, and there can be no assurance that 360 ONE
and its subsidiaries will achieve comparable results. Therefore, prospective investors should not place undue reliance on such prior performance information. By receiving a copy
of this document, you agree to be bound by the provisions contained herein. Any industry data and statistics have been obtained or derived from 360 ONE WAM Ltd. and published
industry sources or publicly available information. Any forward-looking statement or information given is based on management’s current estimates and internal goals and is
subject to change. The actual performance can be materially different. Therefore, the accuracy or completeness of these expectations cannot be guaranteed.
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Thank you
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